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MESSAGE  FROM  THE  MINISTER  OF 
ECONOMIC  DEVELOPMENT  AND  TOURISM 

I am  pleased  to  present  the  February  1996  issue  of  the  Investment  Matching  Service  of 
Alberta  (IMSA)  Catalogue. 

Alberta  has  one  of  the  fastest  growing  economies  in  Canada.  Between  1993  and  1995,  Alberta’s 
estimated  annual  economic  growth  rate  was  4.6  percent,  the  highest  in  Canada.  This  rate  of 
growth  is  expected  to  continue. 

Each  year  brings  with  it  new  opportunities.  Alberta  is  well  positioned  to  benefit  from  them,  and  to 
ensure  the  province  remains  a preferred  location  for  business  and  investment.  The  Alberta 
Government  has  also  introduced  measures  to  build  on  the  “Alberta  Advantage”.  We  are  chang- 
ing the  school  tax  rate  on  Machinery  and  Equipment  (M&E)  to  improve  Alberta’s  tax  competitive- 
ness and  attract  more  value-added  manufacturing  and  processing  investment  to  the  province.  In 
addition,  we  are  reviewing  and  reforming  government  regulations  to  ensure  a business  climate 
free  of  unnecessary  regulatory  requirements. 

This  issue  lists  numerous  business  opportunities  - evidence  of  the  Alberta  Advantage  at  work. 

As  well,  this  issue  profiles  SMED  International,  a Calgary-based  manufacturer  of  creative  working 
environments.  SMED  is  an  example  of  a flourishing  Alberta  company  that  is  now  competing 
successfully  in  the  international  marketplace. 

We  continue  to  look  for  ways  to  improve  the  presentation  of  our  information.  In  response  to  your 
inquiries  for  an  electronic  version  of  the  Catalogue,  I am  pleased  to  announce  that  it  is  now 
available  on  Internet.  Our  address  is  http://www.gov.ab.ca/dept/edt.html. 

As  always,  we  welcome  your  comments  and  suggestions  on  how  we  can  improve  our  service 
to  you. 


Murray  Smith 

Minister  of  Economic  Development  and  Tourism 
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INVESTMENT  MATCHING  SERVICE  OF  ALBERTA 


CATALOGUE 


The  Investment  Matching  Service  of  Alberta 

(IMSA)  assists  Alberta  businesses  to  grow 
by  attracting  direct  equity  investment  or 
establishing  strategic  alliance  partnerships. 

Alberta  based  businesses  of  all  sizes  and  a 
global  network  of  investors  and  strategic 
alliance  partners  are  registered  with  IMSA. 
Using  IMSA’s  computer  database  program, 
companies’  needs  are  matched  with 
investors  or  strategic  partners  based  on 
corresponding  criteria. 

Opportunities  registered  with  IMSA  may  be 
eligible  for  approval  under  the  Alberta  and 
Canadian  Guidelines  of  the  Entrepreneurial 
Immigration  component  of  the  Business 
Immigration  Program. 

The  business  opportunities  registered  with 
IMSA  are  marketed  to  the  global  network 
through  a variety  of  methods. 

• Registered  investors  and  strategic 
alliance  partners  receive  profiles  of 
opportunities  meeting  their  criteria  on  a 
regular  basis. 

• The  Investment  Matching  Service  of 
Alberta  Catalogue  is  distributed  to 
the  network  three  times  a year  and 
highlights  a number  of  Alberta  busi- 
ness opportunities.  The  Catalogue  is 
also  available  on  the  Internet  at 
http://www.gov.ab.ca/dept/edt.html. 

• Investment  Perspectives  of  key  Indus- 
try sectors  in  Alberta  are  regularly  pro- 
duced and  distributed  to  the  global  net- 
work. In  addition  to  a brief  overview  of 
the  industry,  the  Perspectives  include 
profiles  of  approximately  20  companies 
actively  seeking  strategic  alliances  with- 
in the  industry  sector. 


For  further  information  on  opportunities  listed 
in  this  Catalogue,  please  forward  the 
response  form  on  the  back  page  indicating 
which  profiles  you  would  like  to  see.  Please 
note  that  additional  business  opportunities  in 
a wide  variety  of  industry  sectors  are  also 
available  upon  request. 

To  register  with  IMSA  either  as: 

• an  investor  or  strategic  alliance  partner 
seeking  business  opportunities,  or 

• an  Alberta  company  seeking  investment 
capital  or  a strategic  alliance  partner 

please  complete  the  form  at  the  back  of  this 
publication.  A registration  package  will  be 
sent  to  you. 


Direct  inquiries  to: 


Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 

4th  Floor,  Commerce  Place 
10155-  102  Street 
Edmonton,  Alberta 
Canada  T5J  4L6 

Telephone:  (403)  422-6236 
Telefax:  (403)  422-9127 
E-Mail:  zagorsus@censsw.gov.ab.ca 
Internet:  http://www.gov.ab.ca/dept/edt.html 

CR 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 

Room  500 

999  - 8 Street  S.W. 

Calgary,  Alberta 
Canada  T2R  1J5 

Telephone:  (403)  297-8916 
Telefax:  (403)  297-6168 
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NVESTMENT 


NEWS 


COMPANY  HIGHLIGHTS 


CANYON  CREEK  FOOD  SIGNS  DISTRIBUTION  AGREEMENT 
WITH  NORTHERN  ALBERTA  7 ELEVEN  STORES 


Edmonton’s  Canyon  Creek  Food  Co.  Ltd. 

reoently  signed  a distribution  agreement  to 
stock  its  soups  in  fifty-seven  7-Eleven’s  in 
Northern  Alberta.  The  agreement  will  result 
in  a significant  increase  in  sales  and  put 
more  workers  on  its  soup  production  line. 
The  soup  could  end  up  in  all  of  the  7- 
Eleven’s  stores  throughout  Canada.  In  addi- 
tion, Canyon  Creek  is  negotiating  with  other 
convenience  stores  including  Red  Rooster, 
Ready  Mart,  Winks  and  Mac’s.  Distribution 
for  Canyon  Creek  in  Western  Canada 
includes  an  agreement  with  Burns  Foods  to 
supply  130  Safeway  stores  in  addition  to 


IGA,  Costco,  Co-op  and  over  100  indepen- 
dent restaurant  locations. 

The  company’s  sales  are  projected  to  hit 
$2.5  million  in  fiscal  1996  and  could  quadru- 
ple to  $10  million  in  1997  if  some  major  dis- 
tribution deals  come  through  in  Toronto  and 
the  West  Coast. 

Canyon  Creek  employs  16  and  makes  2,500 
litres  of  soup  per  day  at  Alberta  Agriculture’s 
food  processing  plant  in  Leduc.  The  number 
of  workers  could  rise  to  40  by  the  fall  of  1997 
when  Canyon  Creek  plans  to  open  its  own 
manufacturing  facility  in  Beaumont. 


COMPRESSION  TECHNOLOGIES  MAKES  SALES  OVERSEAS 


Through  the  use  of  a unique  device  for  com- 
pressing, cleaning  and  encrypting  data, 
Compression  Technologies  Inc.  has  been 
achieving  repeat  sales  in  Indonesia  and 
Switzerland.  Incorporated  in  1991,  this 
Edmonton  based  company  produced  its  first 
product  in  1992  using  WARP  technology.  In  a 
crowded  market  of  compression  devices,  the 
WARP  advantage  is  a program  on  an  inte- 
grated circuit  - a chip.  This  enables  instanta- 
neous “real  time”  compression  which  is  need- 
ed for  trouble-free  transmissions  over  net- 
works and  high  speed  telephone  lines. 


Since  1992,  Compression  Technologies  has 
added  WARP  II  and  WARP  III  models  for 
use  on  faster  lines.  The  WARP  II  product 
increases  the  speed  of  data  transmission 
by  two  to  five  times.  WARP  devices  also 
provide  data  encryption.  The  company  is 
the  first  to  incorporate  data  compression 
and  encryption  in  the  same  device.  In  addi- 
tion, it  has  advanced  error  correction.  The 
error  correction  has  helped  the  company’s 
sales  in  Indonesia  due  to  their  poor  quality, 
noisy  data  lines. 


MEDICAL  FIRM  SETS  UP 

Ingram  and  Bell  Inc.,  a division  of  MDS 
Health  Ltd.,  has  set  up  its  Western  Canadian 
distribution  warehouse  in  Edmonton  with  a 
resulting  $2  million  investment  and  15  new  jobs. 
MDS  Health  is  a Toronto  based  medical  sup- 
plies firm  which  previously  shipped  from 
Toronto  to  destinations  in  Western  Canada.  The 
decision  to  locate  in  Edmonton  was  due  to  its 


$2  MILLION  WAREHOUSE 

central  location  and  to  take  advantage  of  what 
is  seen  as  a growing  sales  opportunities  in 
Northern  Alberta.  The  company  sells  anything 
from  multi-million  dollar  heart  monitors  to 
garbage  bags,  but  not  pharmaceuticals.  The 
previous  1 ,080  square  meter  Edmonton  branch 
office  was  sold  and  a new  4,050  square  meter 
warehouse  has  been  established. 
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INVESTMENT 


NEWS 


COMPANY  HIGHLIGHTS 


EDO  REACHES  DEAL  WITH  JAPANESE  INVESTORS 


EDO  Canada  Ltd.,  a Calgary  based  compa- 
ny, has  entered  into  a strategic  alliance  with 
three  Japanese  companies  which  will  acceler- 
ate and  expand  the  alliance’s  presence  in  the 
U.S.  and  international  natural  gas  vehicles 
market.  EDO  Canada  is  the  manufacturer  of 
LiteRider®  - the  most  advanced  light-weight 
all-composite  compressed  natural  gas  cylin- 
der available  on  the  world  market.  The 


Japanese  partners  include:  Toray  Industries 
Inc.,  Sumitomo  Corporation,  Japan  and 
Sumitomo  Corporation  of  America.  The 
alliance  will  see  an  investment  totaling  $5  mil- 
lion by  the  Japanese  firms  into  EDO. 
Sumitomo,  a commodity  trader  and  consumer 
products  firm  with  several  billion  dollars  a year 
in  revenue,  has  become  the  exclusive  distribu- 
tor to  Japanese  corporations  of  LiteRider®. 


TRLABS  WINS  HIGH-TECH  NATIONAL  AWARD 


TRLabs,  based  in  Edmonton,  has  won  nation- 
al recognition  for  a research  and  development 
partnership  that  has  produced  more  than  20 
patents.  The  University-Industry  Synergy 
Award,  for  research  and  development  partner- 
ships involving  at  least  two  industrial  partners 
and  the  university  community,  was  presented 
by  the  Natural  Sciences  and  Engineering 


Research  Council  and  the  Conference  Board 
of  Canada.  TRLabs,  started  in  1986,  is 
Canada’s  largest  non-governmental,  not-for- 
profit  telecommunications  research  organiza- 
tion. It  has  developed  technology  that  promis- 
es to  support  telephone-line  access  to  the 
Internet  at  230  kilobytes  per  second  — while 
allowing  a simultaneous  voice  call. 


CONTINENTAL  WASTE  INKS  DEAL  IN  CHINA 


A Calgary  based  company  that  markets  a 
garbage  burning  technology  worldwide  has 
signed  a $34  million  contract  for  the  city  of 
Nanhai  which  has  a population  of  close  to  4 
million.  Continental  Waste  Conversion  Inc. 
has  the  worldwide  rights  to  the  Kocee  Gas 
Generator  developed  by  a California  inventor 
35  years  ago.  The  project  will  involve  an 
expenditure  of  $34  million  over  several 
stages  with  the  first  resulting  in  600  metric 


tonnes  a day  of  municipal  solid  waste  being 
converted  into  electrical  energy.  The  initial 
stage  will  generate  ongoing  revenues  for 
Continental  as  it  will  sell  the  electrical  power 
it  generates  to  the  city  of  Nanhai.  Continental 
has  also  formed  joint  venture  partnerships 
with  companies  in  France  and  Germany.  A 
small  pilot  plant  has  been  built  in  Calgary 
and  the  company  plans  to  announce  a $13 
million  plant  in  southern  Alberta  to  burn  tires. 
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INVESTMENT 


NEWS 


ALBERTA  ECONOMIC  INDICATORS 


Alberta  led  the  other  provinces  in  coming  out 
of  the  1991-92  economic  recession.  From 
1993  to  1995,  the  provincial  economy’s  esti- 
mated average  growth  rate  was  4.6  percent 
a year,  the  highest  in  Canada.  This  momen- 
tum is  forecast  to  continue  into  1996,  giving 
Alberta  one  of  the  fastest  growing 
economies  in  Canada. 

The  export  of  goods  and  services  has  been 
a driving  force  of  the  Alberta  economy  over 
the  last  five  years.  Exports  have  increased 
by  more  than  64  percent  from  $17.7  billion  in 
1991  to  a projected  $29  billion  in  1995. 

Alberta’s  unemployment  rate  has  been  con- 
sistently lower  than  the  Canadian  average 
over  the  last  three  years.  As  of  November 
1995,  Alberta’s  rate  of  unemployment  was 
the  third  lowest  among  the  provinces. 

To  achieve  a sustained,  balanced  budget  by 
1996-97  and  the  orderly  repayment  of  the 
provincial  debt,  the  Alberta  government  has 
created  a long-term  economic  development 
strategy  that  capitalizes  on  the  province’s 
growing  economy.  The  goals  are  simple  - 
attract  business,  generate  wealth  and  create 
new  jobs  - all  without  direct  financial  assis- 
tance to  business. 

Energy: 

Last  year’s  drilling  activity  in  the  oil  and  gas 
sector  reached  the  second  highest  level  of 
the  past  decade.  Alberta’s  natural  gas  sales 
for  1995  are  expected  to  have  reached 
record  levels,  with  volumes  expected  to  be 
5.6  percent  over  1994. 

Alberta’s  oil  and  gas  sector  has  developed 
into  a knowledge-driven,  technology-based 
world  leader.  Alberta  oil  and  gas  equipment 
and  services  are  now  sold  in  over  44  coun- 
tries worldwide.  Over  800  Alberta  oil  and 
gas  equipment  and  service  companies  are 
either  engaged  in  or  pursuing  international 
opportunities. 


Telecommunications  and 
Electronics: 

The  telecommunications  and  electronics 
industry  demonstrates  the  growing  diversity 
and  depth  of  Alberta’s  economy.  Industry 
sales  from  manufacturing  and  service  firms 
alone  are  estimated  at  $2.9  billion  for  1995  - 
a 100  percent  increase  in  just  two  years. 

Alberta’s  technology  infrastructure  provides 
both  Alberta  and  internationally-based  com- 
panies with  access  to  research  facilities, 
technical  expertise,  and  “know-how”  that 
can  be  commercialized  into  new  products. 
The  result  is  approximately  220  competitive, 
growing  companies  that  export  90  percent  of 
their  products  outside  Alberta. 

Agriculture: 

Alberta  has  one  of  the  world’s  most  produc- 
tive agricultural  economies,  producing  24 
percent  of  Canada’s  total  annual  output. 
Throughout  the  province,  more  than  20.8  mil- 
lion hectares  are  in  use  for  crop  production 
and  livestock. 

Alberta’s  value-added  food  and  beverage 
industry  is  its  largest  manufacturing  indus- 
try, in  terms  of  both  sales  and  employment. 
Food  and  beverage  shipments  are  estimat- 
ed at  $5.9  billion  for  1995. 
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INVESTMENT 


NEWS 


SMED  is  a unique  manufacturer  of  creative 
working  environments  — desks,  chairs,  panel 
systems  and  other  office  furniture.  SMED’s 
fundamental  corporate  objective  is  to  build 
long  term  relationships  with  its  clients,  mainly 
by  providing  quality  products  and  services 
that  are  tailored  to  their  specific  functional 
and  aesthetic  requirements.  SMED’s  primary 
goal  is  to  achieve  100  percent  customer  satis- 
faction, 100  percent  of  the  time. 

SMED’s  quality  craftsmanship,  combined  with 
“just-in-time”  manufacturing  and  a customer 
service  orientation,  gives  SMED  significant 
advantages.  State-of-the-art  computer  aided 
manufacturing  allows  SMED  to  benefit  from 
mass  production  technology  without  sacrific- 
ing the  ability  to  offer  special  details,  sizes 
and  finishes  — all  within  SMED’s  industry 
leading  four  week  guaranteed  lead  time.  As 
well,  strict  adherence  to  ISO  9002  ensures  the 
pursuit  of  quality. 

SMED  has  established  an  international  reputa- 
tion for  providing  quality  products  and  unparal- 
leled service.  Erom  its  Calgary  based  opera- 
tions, SMED  oversees  more  than  30  show- 
rooms located  in  major  centres  worldwide. 
Existing  clients  in  more  than  43  countries 
account  for  approximately  75  percent  of  the 
company’s  annual  sales  . . .a  testament  to 
SMED’s  success  in  providing  exceptional  value 
and  service.  By  embracing  leading  edge  tech- 
nology, SMED  International  will  continue  to  lead 
the  industry  in  developing  effective  solutions  for 
creative  working  environments. 

SMED’s  Working  Environments  - SMED  is 
able  to  supply  its  clients  with  a wide  range  of 
solutions  for  a working  environment.  They  are: 

• SMED’s  office  systems  - an  ability  to  cre- 
ate any  aesthetic  and  meet  virtually  any 
budget  through  a variety  of  choices, 
including  private  office  solutions,  open 
plan  concepts,  specialty  furniture,  orga- 
nizing tools  (such  as  SMEDGUTS  for 
drawers)  and  lighting. 


• SMED  seating  (ergonomic,  soft  and  occa- 
sional seating). 

• Lifespace  (wall  systems  and  wall  mounted 
furniture). 

Falkridge,  Club  SMED  - Mr.  Mogens  Smed, 
President  of  SMED  International,  has  been  wel- 
coming clients  to  his  home.  He  is  now  putting 
the  final  touches  on  his  new  guest  complex, 
Ealkridge  a.k.a.  Club  SMED  located  in  Priddis, 
just  south  of  Calgary.  The  complex  includes  a 
six-bedroom,  10,000  square  foot  guest  house 
and  a five  car  garage  that  doubles  as  a indoor 
hall  during  inclement  weather. 

The  idea  behind  the  complex  is  to  provide  a 
more  personal  touch  to  clients  visiting  Calgary. 
As  Mogens  states,  “Instead  of  creating  an 
environment  that’s  comfortable  for  clients  to  be 
in,  we  created  an  environment  that  shows  them 
who  we  are.  They  are  immediately  convinced 
that  this  is  a quality  company  . . .” 

Obviously,  this  strategy  has  worked  for  SMED 
as  the  company  does  $100  million  in  sales, 
employs  more  than  850  people  and  occupies 
five  buildings  in  an  industrial  park  in  south- 
east Calgary.  Moreover,  its  client  list  is  blue 
chip,  including  such  notables  as  Harvard 
University,  Singapore  Airlines,  Kraft  Eoods 
and  Motorola. 

The  Future  - SMED  is  prepared  for  the  chal- 
lenge of  the 'future  ...  to  lead  in  product  inno- 
vation and  quality  while  remaining  dedicated 
to  giving  its  clients  the  best  value  and  service 
in  the  industry. 

For  further  information,  please  contact: 

Mr.  Doug  Stevens 
Vice  President,  Marketing 

SMED  International 

4315  - 54  Avenue,  SE 
Calgary,  Alberta 
T2C  2A2 

Telephone:  (403)279-1400 
Telefax:  (403)236-2858 
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ALBERTA  INVESTMENT  OPPORTUNITIES 


AGRI-BUSINESS 


Salad  Produce  - 
Year  Round 


This  company,  located  east  of  Calgary, 
speoializes  in  the  growing  of  year-round 
crops  for  salads,  flavors  and  medicines. 
Established  in  1981,  the  company  has 
successfully  demonstrated  its  eapability 
to  grow  twelve  crops  per  year  in  newly 
designed,  all-season  greenhouses  in  an 
operation  unique  in  Canada.  The  compa- 
ny’s superior  technology,  based  on  a 
growing  method  known  as  Nutrient  Film 
Teehnique,  produces  quality  salad  cash 
crops  which  compete  favorably  with  pro- 
duce grown  by  traditional  agrioultural 
methods  in  terms  of  prioe,  quality  and 
consistency.  The  company  is  seeking 
$1.2  million  and  is  looking  for  investment 
in  either  the  parent  company  or  in  a 
turnkey  faetory  paokage  for  year-round, 
soilless  produoe  growth. 


1429 

Micro-Brewery 

wM 

This  mioro-brewery,  looated  in  Grande 
Prairie,  was  incorporated  in  1994  and  its 
goal  is  to  serve  the  Northern  half  of  Alberta 
with  fine  quality  ales.  The  brewery  will 
begin  produoing  three  ales  initially;  a 
cream  ale,  a traditional  brown  ale  and  a 
mild  brown  ale.  Based  on  estimates  of  an 
initial  target  market  of  approximately 
218,000  persons,  the  company  expects  to 
sell  577,000  liters  of  ale  per  year.  Its  esti- 
mated gross  revenue  for  the  first  year  is 
approximately  $3.4  million.  Investment  of 
$2,353  million  is  being  sought  to  purchase 
the  facilities,  equipment  and  for  working 
oapital.  Both  participating  and  non-partici- 
pating investors  are  sought  with  minimum 
investment  of  $100,000. 


Premium  Beer  Brewery 


This  Canmore  company,  established  in 
1993,  has  suocessfully  completed  a private/ 
public  offering  which  raised  $1.6  million  to 
establish  a cottage  brewery  100  km  west 
of  Calgary.  It  produoes  premium  beers  for 
tourism  and  general  consumers  in  the  Bow 
Valley  region;  initially  only  one  brand  is 
being  brewed.  Additional  equity  of 
$500,000  is  being  sought  for  product 
development  and  expansion  of  operations. 


\update/ 


Incorporated  In  1975,  this  Edmonton  com- 
pany has  acquired  the  manufacturing  and 
marketing  rights  to  a new  development  in 
bovine  fertility  measurement.  Invented  and 
developed  by  an  Agriculture  Canada  scien- 
tist, the  effectiveness  of  the  company’s 
produot  is  well  documented  in  published 
scientific  papers.  The  company’s  sorotal 
tape  accurately  measures  scrotal  circumfer- 
ence of  beef  breeding  bulls.  A U.S.  patent 
number  has  been  granted  and  a Canadian 
patent  is  pending.  Sales  for  the  product 
over  the  past  fourteen  months  have 
served  as  a test  market  and  have  proven 
the  product.  Sales  have  been  made  in 
Canada,  the  United  States,  Australia, 
Argentina  and  Brazil.  The  company  is 
seeking  a repayable  equity  investment  of 
up  to  $100,000.  The  funds  will  be  used  for 
the  capital  costs  associated  with  the  new 
tape  component  and  for  direct  marketing. 


This  Edmonton  based  company  has  been 
formed  to  produce  ostriches  and  to  profit 
from  the  growing  need  for  a large  farm 


Ostrich  Farming 


Bovine  Fertility 
Measurement 
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diversification  program  that  is  both  prof- 
itable and  economical.  The  company  is 
breeding  ostriches  to  lay  eggs  which  will 
be  raised  for  products.  It  has  a fully  opera- 
tional farm  with  breeder,  incubation  and 
hatching,  and  chick  rearing  facilities.  The 
market  tor  ostrich  products  contributed  to 
an  importation  of  over  1,100  ostriehes  in 
1994  due  to  the  lack  of  supply  in  Canada. 
The  area  of  biggest  growth  potential  is  in 
the  area  of  low  fat  “red  meat”.  The  compa- 
ny is  seeking  $200,000  in  equity  financing 
to  expand  its  operations.  An  equity  position 
of  up  to  50  percent  is  being  offered  to  non- 
participating investors. 


This  Edmonton  company  was  formed  to 
develop  and  enhance  the  market  for 
Indian  ouisine  in  the  form  of  frozen,  ready 
to  eat,  canned  and  vacuum  packed 
meals.  Incorporated  in  1994,  the  eompa- 
ny  is  a food  manufacturer  and  distributor 
which  is  looking  to  expand  its  market  by 
focusing  on  the  introduction  of  two  addi- 
tional frozen  food  products,  initially  in  the 
Edmonton  area.  The  company  also  seeks 
to  facilitate  the  replacement  of  many  of 
the  imported  products  presently  avail- 
able. Equity  funding  of  $500,000  is  sought 
to  establish  a larger-scale  food  process- 
ing operation,  purchase  the  necessary 
equipment  and  implement  its  strategic 
marketing  plan. 


This  Southern  Alberta  company  began 
producing  its  own  brand  of  beef  jerky  in 
1994,  marketing  its  product  to  Japan, 
Ontario,  and  Alberta.  In  March,  1995  the 
company  received  an  export  contract  to 
supply  Japan  with  20  metric  tonnes  of 
jerky  per  annum  whieh  it  could  only  par- 
tially fill.  The  company  now  wishes  to 


develop  a federally  approved  meat  pro- 
cessing facility  near  Calgary  to  process 
jerky  and  other  Alberta  beef  produets. 
Equity  of  $500,000  is  needed  to  com- 
plete the  financing  package  and  mini- 
mum investments  of  $100,000  will  be 
eonsidered. 


1451 

Goat  Milk  Processing  Plant 

This  Red  Deer  company  is  seeking  to 
establish  a goat  milk  processing  plant  to 
process  fluid  milk  collected  by  a local 
caprine  (goat  milk)  cooperative.  The  com- 
pany plans  to  begin  its  initial  operations 
with  the  pasteurizing,  packaging  and  ship- 
ping of  fluid  goat  milk.  The  company  will 
receive  milk  from  a local  caprine  farmers’ 
cooperative  and  pasteurize,  earton  and 
wholesale  this  product  to  distributors  and 
brokers.  As  markets  grow  for  its  products, 
the  company  plans  to  produce  cultured 
products  (yogurt,  cottage  oheese  etc.), 
various  cheeses  as  well  as  frozen  prod- 
ucts. The  company  is  seeking  $120,000  in 
equity  to  purchase  equipment  and  com- 
plete leasehold  improvements  to  its  current 
operations  building. 


5020 

Carbonated  Beverage 

STRATEGIC 

ALLIANCE 

Manufacturer 

Lie  Soda  Corporation  produces  and 
markets  a new  line  of  bottled  earbonated 
soft  drinks  called  LIC  SODA.  This  caf- 
feine-free beverage  comes  in  two  licorice 
flavours:  black  and  red  strawberry.  As 
well,  four  fruit  flavours  from  the 
Caribbean,  with  and  without  the  licorice 
flavour,  have  been  developed.  Lie  Soda  is 
in  charge  of  quality  control  and  marketing 
of  the  product.  Production  of  the  syrup 
coneentrate  is  undertaken  by  a jobber 
while  bottling  and  distribution  are  handled 
by  selected  bottlers  across  Canada.  Lie 
Soda  is  seeking  a strategic  partner  that 
would  be  interested  in  bottling  and/or 
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distributing  the  product  nationally  and 
internationally.  Specifically,  Lie  Soda  is 
seeking  licensees  for  the  soda’s  formula. 
Partners  must  have  beverage  bottling  and 
canning  facilities. 


5 

075 

Protein  Recombination 

STRATEGIC 

ALLIANCE 

Technology 

University  Technologies  International  Inc. 

represents  a new  method  for  the  recombi- 
nant expression  of  protein.  The  system  has 
successfully  expressed  Inteleukin  1 beta; 
several  other  proteins  have  been  success- 
fully introduced  into  the  transformed  plants. 
A corporate  partner  is  sought  to  assist  in 
further  research  of  this  technology  and  to 
develop  the  system  for  various  classes  of 
proteins.  The  organization  is  interested  in 
technology  transfer  agreements  with  those 
parties  interested  in  applying  or  marketing 
the  technology  commercially.  International 
patents  are  pending. 


5217 

Specialty  Produce, 

STRATEGIC 

ALLIANCE 

Wintergardens  Ltd.  is  an  Edmonton 
based  company  which  provides  restau- 
rants and  retailers  in  Calgary  and 
Edmonton  with  a range  of  fresh  produce. 
Incorporated  in  1993,  the  company  is 
proposing  to  engineer,  construct  and  oper- 
ate a full-scale  commercial,  all-season, 
fresh  vegetable/  horticultural  greenhouse 
project.  The  company  is  presently  negoti- 
ating with  a large  publicly  operated,  coal 
fired,  power  producer.  The  concept 
involves  utilizing  the  power  company’s 
excess  heat,  CO2  and  land  (all  by-prod- 
ucts of  power  generation).  Wintergardens 
Ltd.  is  interested  in  establishing  strategic 
partnerships  and  securing  equity  invest- 
ment to  assist  in  this  planned  expansion. 
The  total  financial  requirements  of  the  pro- 
ject are  estimated  at  approximately  $9.5 
million,  $4.9  million  of  which  will  be  raised 
through  a public  share  offering. 


5295 

Bison  Meats 

STRATEGIC 

ALLIANCE 

North  Country  Bison  Meats  Ltd.  is  a 

Canadian  company  which  supplies  fresh 
cut  and  processed  food  products  from 
bison  for  sale  around  the  world.  The  com- 
pany was  formed  in  1993  and  is  a sub- 
sidiary of  B & E Ranches  Ltd.  of  Smoky 
Lake,  Alberta.  Currently  North  Country 
Bison  Meats  has  4 employees  and  sales 
of  $500,000  per  annum.  The  company  has 
entered  its  commercialization  - expansion 
phase  of  development  and  is  seeking  to 
increase  its  sales  and  broaden  its  market 
coverage  in  the  hotel,  restaurant,  food  dis- 
tributor and  tourist  company  business 
sectors.  North  Country  Bison  Meats  is 
interested  in  forming  a strategic  alliance 
with  a firm  that  can  help  them  with  their 
marketing  needs. 


5300 

Production  of  Spirits 

STRATEGIC 

ALLIANCE 

Highwood  Distillers  Ltd.  is  a Canadian 
distillery  actively  engaged  in  the  produc- 
tion of  spirits,  which  are  sold  across 
Western  Canada.  The  company’s  stock 
trades  on  the  Alberta  Stock  Exchange.  Its 
products  include:  Highwood  Canadian 
Whisky,  White  Lightening  Vodka,  Marushka 
Vodka,  Highwood  Rum  and  several  spe- 
cialty products,  such  as  Long  Island  Iced 
Tea  and  China  White  Creme  de  Cacao. 
Highwood  is  seeking  to  expand  the  market 
for  its  products  — either  into  Central  and 
Eastern  Canada  or  internationally. 


5381 

Food  Importing, 

STRATEGIC 

ALLIANCE 

Distributing  & Brokering 

Klondike  Foods  Import  Export  Division 
Ltd.  operates  as  a trading  house  and 
deals  with  the  importing  and  exporting 
of  foods  and  food-related  products. 
Klondike’s  other  divisions  carry  out  activi- 
ties such  as  food  brokering.  Products 
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currently  represented  by  Klondike  may  be 
non-food,  grocery,  frozen  foods,  dairy  and 
confectionery  items.  The  company  has 
warehousing  facilities  in  Edmonton  and 
Calgary  and  several  years  of  experience 
with  network  marketing  throughout 
Western  Canada  and  in  parts  of  Asia. 
Klondike  has  major  accounts  with  all  gro- 
cery and  grocery-related  businesses  in 
Western  Canada.  The  company  is  seeking 
a strategic  alliance  with  a food  or  food 
related  company  that  has  the  potential  of 
importing/  exporting  goods  and  services. 


5386 

Poultry  Processing, 

STRATEGIC 

ALLIANCE 

Hatching  & Marketing 

Lilydale  Co-operative  Ltd.  is  a farmer 
owned  cooperative  whose  function  is  to 
provide  poultry  processing,  hatching  and 
marketing  services  to  some  1,200  mem- 
bers in  Western  Canada.  As  an  integrated 
processor,  Lilydale  serves  a wide  variety  of 
poultry  growers,  hatching  egg  shippers 
and  commercial  egg  producers.  It  is  the 
third  largest  poultry  processor  in  Canada, 
with  some  1,400  employees  and  $300  mil- 
lion in  sales.  While  its  major  market  area  is 
Western  Canada,  it  sells  some  products 
throughout  Canada,  the  U.S.,  Mexico  and 
Japan.  Lilydale  is  seeking  marketing  assis- 
tance and  distributors  for  its  products. 


5423 

High  Quality,  Fresh  Soups 

STRATEGIC 

ALLIANCE 

Canyon  Creek  Soup  Company  Ltd.  pro- 
duces high  quality,  freshly-made  soups  for 
the  retail  and  food  service  markets.  Made 
with  fresh  ingredients,  no  MSG  and  no 
preservatives,  these  low  sodium  soups 
come  in  ready-to-serve  containers. 
Incorporated  in  1992,  Canyon  Creek  is 
already  distributing  its  products  to  several 
local  restaurants  and  across  Western 
Canada.  The  soup  is  manufactured  at  the 
Lood  Processing  Centre  in  Leduc,  but  the 
company  is  looking  to  establish  its  own 


operation.  As  well,  the  company  operates 
a deli-style  restaurant  in  Edmonton  which 
provides  an  excellent  location  for  product 
testing.  Canyon  Creek  is  considering  a 
lease-back  arrangement  for  other  restau- 
rants of  this  type.  The  company  is  also 
looking  at  alliances  with  complimentary 
food  processors  that  are  focusing  on  the 
same  market  segment. 


5426 

Egg  Production  & Distribution 

STRATEGIC 

ALLIANCE 

Villetard’s  Eggs  Ltd.  is  a family  farm  near 
Edmonton  which  processes,  packages 
and  distributes  about  $7  million  worth  of 
eggs  yearly  and  expects  to  raise  its  sales 
to  over  $12  million.  Villetard’s  has  two  sub- 
sidiaries and  interest  in  two  other  poultry 
operations.  One  of  the  subsidiaries  is 
based  in  the  Northwest  Territories  and  has 
an  integrated  facility  to  house  70,000  lay- 
ers and  facilities  for  turkeys,  boilers,  and 
replacement  pullets.  In  addition,  the  com- 
pany has  a self-sustaining  research 
company  involved  in  extractions  from  egg 
products.  Designer  Eggs,  and  the  world’s 
leading  laser  technology  for  egg  grading. 
Villetard’s  was  the  first  egg  producer  in  the 
world  to  produce  and  market  the  Canadian 
Designer  Egg  - an  egg  that  lowers  the  LDL 
(“bad”)  cholesterol  in  humans.  The  compa- 
ny is  seeking  strategic  alliances  in  the  form 
of  joint  ventures  for  production  and  market- 
ing as  well  as  technology  transfers.  Equity 
financing  of  $1  million  is  also  sought  for 
capital  expansion. 


COMMUNICATIONS/ 

TELECOMMUNICATIONS 


Wireless  Communication 
Products 


This  Calgary  based  company,  incorporat- 
ed in  1992,  was  founded  to  commercialize 
a patented  technology  in  the  emerging 


11 


wireless  local  area  network  (LAN)  market. 
Its  mandate  has  since  grown  to  encom- 
pass all  wireless  data  communications  that 
do  not  require  regulatory  licenses.  The 
company  has  three  target  markets:  the 
wireless  LAN  market  which  is  projected  to 
grow  to  $490  million  in  1998;  the  low  data 
rate  wireless  data  collection  market  which 
is  expected  to  grow  to  $2.25  billion  in 
1997;  and  the  wireless  loop  market  which 
is  expected  to  grow  to  $128.4  million  in 
1997.  Based  on  conservative  estimates, 
the  company  projects  revenues  of  $7.4 
million  for  fiscal  1996  and  will  reach  $31.8 
million  in  1997.  Financing  of  $5  million  is 
being  sought  for  a 20  percent  interest. 
Funds  will  be  used  to  finalize  the  product 
development,  pass  beta  tests,  develop  the 
dealer  network  and  act  as  a cash  reserve. 


1420| 

Communications  System 

■■■ 

Incorporated  in  1987,  this  Edmonton 
based  company’s  purpose  is  to  establish 
a “pay  for  use”,  worldwide  network  of  ter- 
restrial based  master  and  mini-master  sta- 
tions that  will  provide  global  command, 
control  and  communications  (C3)  services 
for  tracking,  navigation,  messaging  and 
precise  positioning  for  companies 
involved  in  various  means  of  transportation 
and  for  engineering  and  surveying  com- 
panies. The  company’s  system  is  currently 
being  used  by  Canadian  government 
authorities  and  a regional  service  for 
Western  Canada  is  being  prepared. 
Investment  of  $8  million  is  being  sought  to 
implement  this  initial  region  and  to  expand 
the  company’s  existing  services. 


has  annual  sales  of  over  $2  million.  It  is  a 
geomatics  engineering  company  special- 
izing in  assessing  and  developing  Global 
Position  System  (GPS)  based  mobile 
information  and  navigation  systems. 
Business  activities  in  the  navigation  relat- 
ed areas  consist  of  two  main  thrusts: 
contract  research  and  development  and 
manufacturing.  It  is  currently  developing 
products  in  four  niche  markets.  Minimum 
equity  investment  of  $2  million  is  required 
for  the  company  to  further  develop  its 
products  and  to  achieve  market  penetra- 
tion. The  company  seeks  both  active  and 
passive  investors  with  minimum  invest- 
ment of  $100,000. 


Video  & Interactive 
Productions 


This  Edmonton-based,  full  service  produc- 
tion company  has  extensive  experience  in 
many  levels  of  production  including  televi- 
sion documentaries,  drama  series,  variety 
series,  corporate  and  educational  videos, 
and  interactive  and  multi-media  using  CD- 
ROM  and  laser  disk  technology.  The  com- 
pany owns  two  key  properties.  The  first  is  a 
CD-ROM,  multi-media  training  package 
aimed  at  introducing  the  “work  team”  con- 
cept to  the  public  sector  and  private 
corporations.  The  second  is  a one  hour 
documentary  on  the  life  story  of  General 
Choi  Hong  Hi,  the  man  who  developed  the 
martial  art  of  Taekwon-Do.  Equity  invest- 
ment of  $636,000  is  being  sought  to  take 
advantage  of  new  opportunities  in  the 
industry  and  to  upgrade  facilities  with  an 
expanded  digital  multi-media  capability. 


a 1 14161  Motion  Picture/ 

Geomatics  Products  Television  Production 


This  Calgary  based  company  was  first 
established  in  1988  and  serves  the  grow- 
ing navigation  and  route-related  informa- 
tion market.  It  employs  18  people  and 


Incorporated  in  1986,  this  Edmonton  area 
company  was  formed  for  the  purpose  of 
producing  motion  pictures,  television 
series,  feature  films  and  documentaries. 
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The  company  is  proposing  to  produce  a 
series  of  five  television  episodes,  eaoh  55 
minutes  in  length  that  will  focus  on  deliv- 
ering television  entertainment  suitable  for 
family  audiences.  The  company  is  seek- 
ing equity  capital  of  $900,000  to  ensure 
completion  of  the  series  with  minimum 
investment  of  $100,000  being  acceptable. 
Funds  will  be  allocated  to  all  aspects  of  a 
high  quality  produotion  including  pre  and 
post  produotion,  marketing  and  distribu- 
tion. Experienced  business  immigrants 
seeking  active  participation  are  welcome. 
A 30  percent  return  on  investment  is 
being  offered. 


tion  departments  to  offer  a communica- 
tions system  second  to  none  in  adaptability 
and  infrastructure.  The  company  provides 
“walking  tours”  and  low  powered  transmis- 
sions for  speoial  events  such  as  outdoor 
festivals  and  sporting  events.  The  transmit- 
ters radiate  a pre-recorded  tour  within  the 
confines  of  the  building  or  event  for  the 
spectators  and  tourists.  The  oompany 
seeks  $100,000  to  expand  its  in-house 
facilities  and  technical  provisions. 


14951  Publishing  of  a 

Telephone  Directory 


This  oompany,  looated  in  Banff,  has  been 
formed  for  the  purpose  of  establishing  a 
radio  broadcasting  station  to  serve  the 
local  market  place.  The  programming  will 
primarily  be  of  a looal  interest,  targeted  at 
residents  and  tourists  and  providing  local 
merchants  with  a daily  media  to  promote 
their  businesses.  Currently,  all  broadcast 
services  available  in  Banff  originate  outside 
the  town.  The  station  is  projected  to  be 
profitable  by  the  third  year.  Equity  of 
$140,000  is  being  sought  to  provide  the 
company  with  the  necessary  working  capi- 
tal and  for  the  start  up  costs.  Both  active 
and  passive  investor  participation  will  be 
considered. 


1284 

Radio/Telecommunications 

■■ 

This  company,  incorporated  in  1994,  rep- 
resents a unique  opportunity  to  enter  a 
special  segment  of  high-tech  communica- 
tions targeted  at  primarily  the  areas  of 
tourism  locations,  special  attractions, 
sporting  and  entertainment  events.  The 
company  has  established  the  technical 
support  and  equipment,  state-of-the-art 
programming  production  and  administra- 


This Edmonton  based  company  was 
founded  in  1995  to  produce  an  alternative 
to  the  telephone  advertising  directory 
offered  by  the  local  telephone  company.  In 
addition  to  supplying  the  core  products  of 
a traditional  telephone  direotory,  the  com- 
pany will  offer  new  products.  Of  paramount 
importance  is  the  company’s  objective  of 
transferring  the  product  to  an  electronic 
media.  Projected  revenue  for  the  company 
in  its  first  year  is  approximately  $10  million. 
Equity  investment  of  $400,000  is  sought  for 
working  capital. 


5147 

Data  Conferencing  Systems 

STRATEGIC 

ALLIANCE 

SMART  Technologies  Inc.  is  a Calgary- 
based  company  that  has  developed  a 
comprehensive  line  of  data  conferencing 
products  using  integrated  computer 
and  telecommunications  technologies. 
SMART  has  several  proprietary  products;  it 
has  60  employees  and  has  sales  in  excess 
of  $8  million.  The  system  is  ideal  for  dis- 
tance training  and  education  and  for 
interactive  business  meetings  where  sev- 
eral remote  individuals  or  groups  have  to 
review  and  update  information.  SMART  is 
seeking  strategic  alliance  opportunities  to 
market  its  existing  products  and  to  develop 
and  market  future  generation  conferencing 
and  related  technologies. 
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Established  in  1975,  Interalia  Inc.  has 
emerged  as  a leader  in  the  design  and 
manufacture  of  digital  voice  announcement 
systems  for  the  telecommunication  and 
sound  industries.  Its  annual  revenues  are 
$15  million.  Based  in  Calgary,  with  sub- 
sidiaries in  Britain  and  the  U.S.,  Interalia 
services  a wide  range  of  companies 
through  a global  network  of  strategic  repre- 
sentatives and  distributors.  The  company  is 
seeking  a representative  in  each  continen- 
tal European  country  or  for  distributors  who 
may  be  interested  in  these  products. 


Surge  Protection  & 
Related  Equipment 


Circa  Enterprises  Inc.  operates  as  three 
companies  in  two  separate  industries: 
Circa  Telecom  Canada  and  Circa  Telecom 
U.S.A.  (in  Tampa,  Elorida)  manufacture 
and  distribute  surge  protection  and  related 
equipment  for  the  residential  and  commer- 
cial telephone  networks  in  Canada  and  the 
U.S.;  Tri-Ener-Tech  Petroleum  Services 
Ltd.  provides  oil  production  technology 
and  maximization  services  for  the  petrole- 
um industry  in  Western  Canada.  With  rev- 
enues for  fiscal  1995/96  estimated  to  be 
$15  million,  the  company  is  growing 
quickly.  The  company  is  looking  to  devel- 
op new  products  and  technologies. 


5399 

Phone  Refurbishment 

STRATEGIC 

ALLIANCE 

& PCB  Repair 

Palco  Telecom  Inc.  is  Canada’s  recog- 
nized independent  leader  in  telephone 
refurbishment  and  printed  circuit  board 
(PCB)  repair.  Palco  supplies  telephone 
and  interconnect  companies  with  repair 
and  overhaul  of  digital  and  analog  PABX 
electronic  and  electro-mechanical  sys- 
tems, plus  PCBs,  proprietary  telephones 


and  parts.  Palco’s  WB-2000  Plastic  Reflow 
System  offer  proprietary  refurbishing  com- 
patible with  all  types  of  ABS  plastic.  This 
highly  advanced  process  is  designed  to 
reflow  most  plastic  surfaces.  Palco  dis- 
mantles, repairs,  replaces  parts,  cleans 
and  tests  every  piece  of  equipment  prior  to 
return  to  customers.  Palco  is  interested  in 
forming  additional  relationships  where  it 
could  serve  as  an  authorized  repair  and  or 
distribution  facility  supporting  Original 
Equipment  Manufacturers. 


COMPUTER  RELATED 


This  Calgary  company  provides  integrat- 
ed, multi-discipline  computer  solutions  and 
services  to  the  upstream  sector  of  the 
petroleum  industry.  It  consults  to  petroleum 
industry  clients  worldwide  and  develops 
and  markets  proprietary  integrated  data 
management  software  for  such  uses  as 
lease  and  land  management,  exploration 
data,  production  data,  and  technical  and 
financial  database  integration.  1995  rev- 
enues are  estimated  to  be  in  the  order 
of  $2.8  million  and  as  a result  of  merger/ 
amalgamation  discussions  presently  being 
conducted,  revenues  in  1996  could  be  in  the 
order  of  $8  million.  Einancing  of  $2  million  is 
sought  to  aggressively  expand.  Monies  will 
be  for  working  capital,  marketing  activities, 
research  and  development  and  for  merger 
and  acquisition  research. 


1461 

Software  Deveiopment 

This  Medicine  Hat  based  company  has 
developed  point  of  sale/wholesale  order 
processing,  merchandise  management, 
and  management  information  software  for 
retailers  (chains  and  independents)  and 
wholesalers.  Its  software  has  been  pur- 
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chased  by  a major  pharmacy/drugstore 
chain  and  is  in  the  process  of  being  imple- 
mented into  700  stores  nation  wide.  Its  new 
software  program,  which  will  be  completed 
by  fall  1996,  will  be  able  to  run  with  all  pop- 
ular operating  systems  and  will  be 
scaleable  from  a single  desktop  PC  to  a 
client-server  distributed  system  utilizing 
nearly  any  mix  of  hardware  and  software 
configuration.  The  company  is  seeking  $1 
million  to  hire  research  and  development 
and  marketing  staff  and  cover  initial  mar- 
keting costs.  Funds  will  also  be  used  for 
capital  expenditures. 


1 

Software  Development 

This  Calgary  based  company  was  formed 
in  1992  after  its  president  identified  the 
opportunity  to  provide  complete  man- 
agement information  systems  and  compre- 
hensive accounting  services  to  junior  mem- 
bers of  the  oil  and  gas  industry.  The  com- 
pany is  developing  an  industrial  strength 
accounting  system  software  based  upon 
Oracle  Corporation’s  relational  database. 
The  software  along  with  a computer,  printer 
and  peripherals,  in  addition  to  the  installa- 
tion and  configuration  will  be  sold  as  a 
paekage.  This  firm  is  seeking  $1  million  in 
equity  investment,  from  both  participating 
and  non-participating  investors,  which  will 
be  used  to  finance  the  development  and 
marketing  of  its  accounting  software. 


\ NEW  / 


Based  in  Edmonton,  this  company  is  con- 
sidered to  be  among  a dozen  companies 
worldwide  capable  of  providing  highly  spe- 
cialized software  to  a maturing  military  and 
civilian  user  community.  In  recent  years,  the 
company  has  also  been  developing  a 
series  of  unique,  world  class  CD-ROM’s  for 
the  medical,  educational  and  cartographic 
fields.  To  enable  the  company  to  expand 


Multimedia  & 
CD-ROM  Software 


and  achieve  its  full  potential,  additional 
capital  is  required.  Management  has  deter- 
mined the  best  method  of  funding  is 
through  the  formation  of  a public  company 
and  the  best  jurisdiction  for  the  company’s 
technology  is  through  the  NASDAQ 
exchange.  Private  placement  funding  of 
between  $2  million  and  $4  million  through  a 
convertible  debenture  is  being  sought. 
Funds  will  be  used  to  establish  the  NAS- 
DAQ listing  and  to  expand  the  creation  and 
production  of  the  company’s  series  of  multi- 
media  CD-RQM’s  over  the  next  two  years. 


1450 

License  Server  Developer 

wm 

This  Edmonton  company,  incorporated  in 
1994,  has  developed  a Macintosh  network 
license  server  that  enables  network 
administrators  to  limit  the  number  of  peo- 
ple accessing  an  application  at  any  one 
time,  audit  network  and  application  activity 
and  strengthen  overall  network  security. 
This  technology  is  being  used  by  NASA, 
LLNL,  Boeing,  Hughes,  Jet  Propulsion 
Lab,  as  well  as  several  hundred  Fortune 
500  customers  in  the  U.S.  Annual  market 
potential  is  estimated  to  be  $20  million. 
Equity  capital  of  $150,000  is  being  sought 
to  fund  the  development  of  RISC  and 
cross  platform  versions.  A minimum  of 
$100,000  would  be  acceptable  from  either 
an  active  or  passive  investor. 


1457 

Computer  Software 

■■ 

This  Calgary  company  proposes  to  market 
a new,  leading-edge  computer  software 
product.  The  service  offered  to  end  users  is 
a daily,  low-cost  computer  data  backup 
service,  which  is  undertaken  automatically 
from  a remote  location,  over  existing  tele- 
phone lines  and  potentially  the  cable  televi- 
sion infrastructure.  The  company’s  propri- 
etary software  will  accommodate  the  daily 
data  backup  (usually  undertaken  at  night). 


15 


over  existing  standard  telephone  lines  and 
modems  and/or  ooaxial  cable  systems,  of 
up  to  2500  end  user  PC’s  (typically  small  to 
medium  sized  businesses  and  home- 
based  PC  users),  utilizing  up  to  25  incom- 
ing telephone  lines  on  a central  server 
unit.  The  company  is  presently  seeking 
$500,000  to  initiate  and  sustain  a substan- 
tial marketing  effort  and  to  support  subse- 
quent research  and  development  efforts  on 
the  second  version  of  its  software  program. 


Law  Firm  Management/ 
Accounting  Software  Developer 


This  Calgary  based  opportunity  is  a grow- 
ing software  development  company.  Over 
the  past  year,  the  company  has  become 
the  largest  Canadian  developer  and  mar- 
keter of  firm  management  software  to  mid- 
size and  large  law  firms  and  has  3 offices 
across  Canada.  In  addition,  the  company  is 
in  the  final  development  stage  of  a User 
Definable  Case  Management,  Work-flow, 
and  Document  Assembly  system  which 
promises  to  significantly  increase  revenues. 
To  realize  its  growth  plans  for  the  next  three 
years,  the  company  requires  an  additional 
$650,000  in  external  financing.  The  funds 
will  be  used  primarily  for  marketing  purpos- 
es. Passive  investors,  with  minimum  invest- 
ment of  $250,000  are  sought  and  a total  of 
30  percent  of  the  company  is  available. 


\ NEW  / 


This  Calgary  based  company  was  incorpo- 
rated in  1993  to  develop,  produce  and 
market  its  time/billing/administrative  soft- 
ware for  professionals  that  record  and 
charge  for  their  time.  It  is  a on-line,  real 
time  software  program  which  features 
instant  billing,  management  assistance, 
project  management,  a linking  program, 
remote  time  entry  and  client  information. 
The  company’s  potential  market  is  com- 
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Time/Billing/Administrative 

Software 


posed  of  accountants,  lawyers,  architects, 
engineers,  consultants,  investigators  and 
aviation  schools.  The  total  potential  North 
American  market  amounts  to  $366  million 
of  which  the  company  estimates  its  share 
to  be  over  $3.6  million.  The  software  is  cur- 
rently available  in  a DOS  version  and  the 
company  is  completing  the  Windows  ver- 
sion. Equity  financing  in  the  amount  of 
$750,000  is  being  sought  from  participat- 
ing investors  with  minimum  investment  of 
$250,000.  Funds  will  be  used  to  continue 
the  software  development  and  for  the 
implementation  of  the  marketing  plan. 


Community  Information 
System 


Formed  in  1993,  this  Edmonton  company 
has  developed  a computer  based  infor- 
mation system  designed  to  provide  a 
wide  variety  of  interactive  community 
information  services,  from  business  and 
real  estate  databases  to  local  shopping, 
entertainment  and  tourism  directories. 
Those  using  a home,  business  or  public 
kiosk  computer  and  modem,  can  access 
these  information  services.  The  system  is 
targeted  at  computer  users  within  com- 
munities across  Canada.  The  company  is 
seeking  equity  capital  of  $300,000  to 
launch  its  system  across  Canada,  with 
Alberta  as  the  starting  point.  Funding  will 
be  used  to  pursue  an  aggressive  marketing 
program,  purchase  necessary  hardware 
and  continue  with  research  and  develop- 
ment activities. 


\update/ 


This  Calgary  company  has  developed  a 
modem-accessed  computer  information 
system  for  application  in  oil  and  gas,  real 
estate,  travel  and  leisure,  and  other 
industries.  The  company’s  first  product, 
developed  for  the  petroleum  industry, 
offers  communication  capabilities  such 


1276 


Computer  Information  System 
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as  electronic  mail  and  teleconferencing, 
as  well  as  specialized  information  ser- 
vioes  such  as  an  on-line  drilling  and  rig 
locator,  new  well  locations  directory, 
matching  of  buyers  and  sellers  of  oilfield 
equipment  and  oil  and  gas  properties, 
on-line  purchasing  capabilities,  and  ser- 
vice and  manufacturer  directories.  To 
date,  $205,000  has  been  spent  on 
preliminary  research  and  development  of 
the  system,  and  a further  $100,000  is 
required  to  commercialize  the  venture. 


5016 


STRATEGIC 

ALLIANCE 


Hewlett-Packard  (Canada)  Ltd.  is  a whol- 
ly-owned subsidiary  of  the  Hewlett-Packard 
(HP)  company.  The  HP  Calgary  Product 
Development  Center  was  established  in 
1986  to  develop,  market  and  produce  soft- 
ware for  industrial  automation  systems 
for  worldwide  distribution.  Its  product 
RTAP/Plus  is  fully  compatible  with  open 
standards  and  assists  the  value-added  and 
end-user  customers  in  accelerating  the 
development  of  new  systems.  The  center  is 
interested  in  developing  and  increasing 
sales  worldwide. 


5078 

Navigation/Positioning 

STRATEGIC 

ALLIANCE 

Software 

University  Technologies  International 
Inc.  is  seeking  technology  transfer 
agreements  with  those  interested  in 
applying  or  marketing  a FORTRAN  pro- 
gram. This  technology.  Combined  Code 
for  Global  Positioning  Systems  (GPS) 
Navigation,  allows  the  reduction  of  a 
single  point  and  combined  code  and 
carrier  phase  data  for  robust  GPS  posi- 
tioning and  navigation.  The  technology  is 
already  licensed  to  several  organizations 
that  have  successfully  employed  it  in 
various  applications.  The  product  is 
available  for  licensing  in  both  executable 
and  source  code  forms. 


5093 

Geographic  Information 

STRATEGIC 

ALLIANCE 

Systems 

Kanotech  Information  Systems  Ltd.  has 

been  at  the  forefront  of  geographic  infor- 
mation systems  (GIS)  technology  since 
1985.  Kanotech’s  use  of  computer-aided 
design  (CAD)  programs  as  the  graphics 
engine  of  its  GIS  has  made  the  company’s 
software  a popular  and  inexpensive  solu- 
tion which  is  used  in  a range  of  applica- 
tions, such  as  rapid  transit  systems. 
Kanotech  is  seeking  an  alliance  with  a 
company  that  would  market  or  sub-license 
its  GIS  software  in  the  U.S.  or  Europe. 


Document  Exchange 
& Viewing 


Since  1978,  FTP  Keyword,  has  been  help- 
ing major  corporations  in  North  America 
overcome  barriers  to  information  exchange 
by  solving  the  problems  associated  with 
incompatible  document  formats.  KEYpak, 
FTP  Keyword’s  enterprise-wide,  electronic 
mail-enable  document  interchange  solu- 
tion allows  users  of  documents  processing 
applications  to  exchange  information  with- 
out losing  the  functionality  nor  fidelity  of  the 
document.  FTP  Keyword  provides  the 
highest  level  of  universal  document  inter- 
change available  today  to  its  own 
North  American  marketing  network.  FTP 
Keyword  is  seeking  marketing  alliances  to 
increase  its  efforts  in  Western  Europe  and 
Asia.  In  return  for  marketing  its  products  to 
large  corporations  in  foreign  markets,  FTP 
Keyword  may  offer  a foreign  company 
access  to  its  own  North  American  network. 


5103 

Data  Capture,  Conversion 

STRATEGIC 

ALLIANCE 

& Database  Management 

QC  Data  Ltd.  provides  data  conversion 
and/or  data  management  services  interna- 
tionally, primarily  for  major  utilities,  the 
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petroleum  industry  and  local  and  regional 
government  organizations.  Production 
facilities  are  located  in  Calgary;  Denver 
and  Houston,  U.S.;  Cork,  Ireland;  and 
Moscow,  Russia.  QC  Data  is  already  part 
of  a significant  European  consortium,  but 
continues  to  seek  technology  partners 
worldwide. 


5117 

UNIX  Based  SCADA  Systems 

STRATEGIC 

ALLIANCE 

Valmet  Automation  (Canada)  Ltd.,  whol- 
ly-owned by  Valmet  OY  of  Finland,  is  the 
leading  supplier  of  automation  systems  to 
the  oil  and  gas  pipeline  industry  and  a 
major  supplier  to  the  water/waste  water 
markets.  The  Canadian  operation  is  based 
in  Calgary,  employs  160  and  has  annual 
sales  of  $40  million.  In  addition  to  its  opera- 
tion in  Calgary,  it  has  a subsidiary  in 
Houston,  Texas.  Valmet  offers  the  OASyS 
Open  Architecture,  Supervisory  Control 
(SCADA)  and  Information  system,  a fully 
proven  multi-platform  product  which 
adheres  to  industry  standards.  Valmet  is 
seeking  alliances  with  well  positioned  local 
partners  in  the  European,  Asian  and  South 
American  petroleum  and  water  SCADA 
markets. 


5169  Multimedia  Computer 

rmssTSH  Instruction 


Advance  Multimedia  Corporation  pro- 
vides advanced  multimedia  training 
products  to  the  North  American  market. 
Its  three  products:  DiscoverWare, 
PageWare  and  CustomWare,  offer  CD- 
ROM/Laserdisc  technology  in  a cost 
effective,  multimedia  training  tool  for 
interactive  instruction.  Incorporated  in 
1993,  Advance  Multimedia  Corporation 
recorded  sales  of  over  $1  million  in  its 
first  year.  This  Calgary-based  company  is 
seeking  alliances  to  effectively  market  its 
products,  primarily  in  the  form  of  licens- 
ing agreements. 


Systems  Management 
Softwarib  Services 


ISM  Alberta  is  part  of  the  national  ISM 
organization,  Canada’s  largest  Informa- 
tion systems  management  outsourcing 
company.  With  415  employees  and  rev- 
enues of  $90  million,  ISM  Alberta  offers  a 
full  range  of  information  technology  ser- 
vices, including  network  management, 
systems  operations,  systems  integration, 
and  functional  outsourcing.  ISM  Alberta 
has  developed  a new  set  of  systems 
management  software  service,  called 
Symphonies,  which  is  the  first  integrated 
service  for  today’s  distributed  computing 
environment.  The  company  is  looking  to 
form  strategic  partnerships  in  foreign 
markets,  with  either  base  customers  or 
corporations  that  could  effectively  mar- 
ket, operate  and  support  Symphonies. 
As  well,  ISM  Alberta  is  looking  for  local 
partners  with  complementary  products 
and  services. 


Interactive  Multimedia 
CD-ROM 


Magellan  Interactive  is  a publicly  trad- 
ed company  established  in  December, 
1992  for  the  express  purpose  of  utilizing 
CD-ROM  technology  to  produce  cata- 
logues, brochures  and  other  promotion- 
al material  in  an  interactive  multimedia 
format.  The  company’s  initial  distribution 
of  a catalogue  shopping  disc,  entitled 
The  Merchant,  features  39  catalogues 
and  brochures  offering  over  6000  prod- 
ucts in  full  colour,  from  prominent  mer- 
chants like  Spiegel,  Lands’  End,  Buick 
and  more.  The  company  is  currently 
producing  its  second  product  called 
The  Traveller,  a multimedia  travel  guide. 
Magellan  Is  interested  in  establishing 
marketing  alliances  that  can  help  to  gain 
exposure  for  its  products  to  consumers 
across  North  America  and  globally. 
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5285 

Software  Development 

STRATEGIC 

ALLIANCE 

Sentai  Software  Corporation  was  created 
in  1984  to  provide  a fully  featured  soft- 
ware system  that  takes  advantage  of  the 
fourth  generation  features  of  Progress 
RDBMS.  To  fully  utilize  the  fourth  genera- 
tion features  of  Progress,  Sentai  has 
developed  “Workbook”,  a full  function 
development  environment  that  provides 
oomplete  control  over  the  creation  of  fully 
oustomizable  financial  and  inventory  soft- 
ware systems.  Currently,  Release  3.4  of 
Sentai  is  being  shipped.  The  company 
seeks  international  licensing  arrange- 
ments and/or  joint  venture  partnerships 
with  compatible  companies. 


5344 

. ■ ■■■ 

t Microcomputer  Support 

STRATEGIC 

ALLIANCE 

Eagle  Tech,  E.F.T.  Systems  Inc.,  is  a 

computer  support  company  which  was 
established  19  years  ago.  It  employs  18 
and  has  annual  sales  of  $1.3  million.  The 
company  provides  annual  contracts  for 
on-site  maintenance  of  microcomputers 
and  provides  personnel  services  via  tem- 
porary technicians  who  work  either  on  or 
off-site  depending  on  the  oustomer’s 
needs.  In  addition  to  its  Edmonton  offioe, 
Eagle  Tech  has  a branch  office  in  Calgary 
and  it  seeks  to  establish  a strategio 
allianee  with  a firm  whioh  ean  help  it  mar- 
ket its  serviees  in  Calgary  and  provide  it 
with  a source  of  revenue.  Eagle  Tech 
would  reciprocate  this  relationship  for  its 
partner  in  Edmonton. 


5367 

Integrated  Software 

STRATEGIC 

ALLIANCE 

Solutions 

Harrison  Muirhead  Systems  Inc.  (HM 

Systems)  develops,  markets  and  supports 
integrated  software  solutions  for  both  the 
private  and  public  markets.  HM  is  an 


industry  leader  in  the  design  and  devel- 
opment of  UNIX-based  state-of-the-art 
fourth  generation  programming  techniques 
and  relational  database  information  tech- 
nologies. HM  Systems  is  IBM’s  premier 
business  partner  in  Western  Canada  and 
has  been  an  IBM  Blue  Ribbon  winner 
from  1990  to  1994  inolusive.  The  compa- 
ny has  15  employees  and  over  $1.6 
million  in  sales.  HM  Systems  is  interested 
in  establishing  a strategic  alliance  with 
Eastern  Canadian  and  American  firms 
that  may  be  interested  in  marketing  its 
products,  specifically  the  Series/2000 
product  family. 


5405 

Database  Engineering  Systems 

STRATEGIC 

ALLIANCE 

Deltek  Software  Systems  Ltd.  special- 
izes in  database/engineering  systems 
and  office  automation  activities,  includ- 
ing these  four  major  areas;  consulting 
and  programming;  network  manage- 
ment; software  sales  and  support;  and 
hardware  sales  and  service.  With  its  6 
employees,  the  company  focuses  mainly 
on  consulting,  network  management  and 
programming  services.  The  company 
can  be  classified  as  a value-added  re- 
seller as  it  is  an  assembler  and  installer 
of  hardware  and  software  that  solves 
clients’  problems  and  will  provide  the 
necessary  training.  Deltek  is  also  an 
authorized  re-seller  for  most  of  the  popu- 
lar PC-based  application  packages.  The 
company  is  seeking  partners  to  joint 
venture  on  large  projects. 


5444 

Large  Format  Document 

STRATEGIC 

ALLIANCE 

Viewing  Products 

Alliance  Technologies  Inc.  develops 
large  format  viewing  products  for  non- 
technioal  users  of  CAD  data.  Alliance 
markets  and  develops  two  viewing  prod- 
ucts, CAD  QuikView  and  QuikView  PRO, 
to  a wide  range  of  industries  worldwide. 
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The  majority  (e.g.  90  percent)  of 
Alliance’s  sales  are  outside  of  Canada, 
primarily  to  the  United  States.  Alliance  is 
at  a point  where  its  growth  opportunities 
will  more  likely  be  realized  with  an 
established  partner  with  the  expertise, 
resources  and  distribution  networks  that 
Alliance  is  lacking.  Alliance  would  also 
welcome  equity  investment  into  the 
company. 


Mechanical  Engineering 
& Software 


S.A.L.  Engineering  & Software  Ltd.  is 

a Calgary  based  company  incorporated 
in  1984  and  employing  four  people.  It 
provides  a high  level  of  technical  con- 
sulting in  mechanical  engineering, 
develops  specialized  computer  soft- 
ware and  is  involved  in  research  pro- 
jects aimed  at  solving  problems  faced 
by  industry.  Its  clientele  includes  mainly 
oil  and  gas  companies  both  in  Canada 
and  overseas.  The  company  is  interest- 
ed in  developing  strategic  alliances  that 
will  be  effective  in  marketing  S.A.L. ’s 
products. 


made  a significant  investment  and  the 
land  is  clear  title.  The  appraised  value  of 
the  project  is  approximately  $5.8  million 
while  the  construction  costs  are  estimat- 
ed to  be  $4.5  million.  Equity  of  $500,000 
is  being  sought  to  complete  the  financ- 
ing of  project.  Minimum  equity  per 
investor  is  $100,000. 


Irving  Industries  manufactures  and 
markets  a steel  wire  mesh  used  to  rein- 
force concrete  structures.  The  compa- 
ny has  a history  of  fulfilling  the  needs 
of  the  construction  industry  with  innov- 
ative solutions  to  unique  problems.  It 
has  experienced  additional  success  in 
other  business  related  manufacturing 
opportunities,  including  the  products 
which  serve  the  vast  agricultural  needs 
of  Western  Canada.  Irving  Industries  is 
looking  for  a joint  venture  partner  who 
would  take  a position  on  the  Board  of 
Directors.  An  investment  of  $1  million 
would  represent  an  interest  of  approxi- 
mately one  third  of  the  company’s 
common  shares. 


CONSTRUCTION 


o> 

CM 

Condominium  Deveiopment 

■■ 

This  construction/land  development 
company  has  been  Involved  in  real 
estate  projects  In  the  Calgary  area 
since  1989.  Its  current  project  is  a 59 
unit  senior  citizens  apartment  condo- 
minium complex.  The  project  will  con- 
tain 27  - 825  square  foot  units  and  32  - 
615  square  foot  units  with  full  amenities. 
The  site  consists  of  seven  city  lots  near 
Stampede  Park.  The  necessary 
approvals  have  been  obtained  and  the 
project  will  proceed  once  financing  has 
been  finalized.  The  principal  has  already 


5195 

Eiectricai/Mechanical  Systems 

STRATEGIC 

ALLIANCE 

Power  Generating  Faciiities 

ADCO  Power  Contractors  Ltd.  is  an 

electrical/mechanical  firm  based  in 
Edmonton,  specializing  in  remote  loca- 
tions (e.g.  Northern  Canada  or  other  isolat- 
ed areas).  Since  its  inception  in  1982,  its 
scope  of  operations  has  expanded  to 
include  the  design,  assembly,  fabrication, 
installation,  testing  and  maintenance  of 
conventionally-fueled  power  generation 
projects  ranging  from  250  kW  to  40  MW. 
ADCO  also  specializes  in  the  refitting  or 
relocation  of  existing  power  facilities.  The 
company  has  between  15  and  60  employ- 
ees and  generated  sales  of  $10  million  last 
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year.  ADCO  is  interested  is  joint  ventures 
and/or  equity  participation  for  diesel 
power  generating  facilities  in  Canada  and 
Central/South  America. 


5420 

Millwork  Contractor  & Installer 

STRATEGIC 

ALLIANCE 

Beyersbergen  Interiors  (1977)  Ltd.  has 

been  a millwork  contractor,  installer  and 
project  manager  for  over  20  years.  As  an 
interiors  contractor  for  national  retail  out- 
lets, the  company  has  completed  stores 
from  Toronto  to  Victoria.  Beyersbergen 
Interiors  now  has  its  own  building  — a 
12,500  square  foot  production  facility  in 
Edmonton,  with  space  available  for  an 
additional  12,000  square  feet.  The  com- 
pany has  the  skilled  manpower  of  pro- 
ducing approximately  $250,000  worth  of 
millwork  per  month.  The  company  is  not 
an  assembly  line  operation,  but  a custom 
production  shop.  Beyersbergen  Interiors 
is  seeking  joint  ventures  or  marketing 
arrangements  with  companies  in  com- 
plementary businesses.  The  company 
has  20  employees  and  generates  $2.5 
million  in  annual  revenues. 


ELECTRONICS 


1444 


Electronic  Prototyping 
Products 


Incorporated  in  1992,  this  Calgary 
based  company  has  developed  and 
brought  to  market  an  innovative  system 
of  electronic  circuit  board  prototyping 
which  is  a hardware  device  as  opposed 
to  software  or  computer  based.  The 
company  commenced  marketing  in  May 
1994  and  signed  a contract  with  its  first 
major  distributor  in  November  1994. 
Equity  investment  of  a minimum  of 
$100,000  is  sought  to  mount  an  aggres- 
sive marketing  plan  and  to  upgrade 


facilities  and  equipment.  The  company 
seeks  both  participating  and  non-partici- 
pating investors,  ideally  knowledgeable 
of  the  electronics  industry.  Percentage 
of  company  available  is  negotiable. 


1509  Electronic  Device  to  Correct 

■■■■  Harmonic  Distortion 


This  Edmonton  company  has  developed 
a solid  state  phase  conversion  system 
that  is  friendly  to  both  the  utility  grid  and 
end  user  equipment.  This  system  meets 
the  needs  of  a niche  market  of  users  who 
require  three  phase  power  in  areas 
where  utility  companies  are  providing 
only  single  phase  power.  The  company 
has  completed  commercialization  and 
delivered  its  2 and  5 horsepower  (hp) 
conversion  systems  to  customers.  A 20 
hp  unit  has  been  tested  successfully  and 
a letter  of  intent  has  been  received  from 
a local  utility  to  purchase  30  of  these 
units.  The  company  is  seeking  $500,000 
to  further  market  its  current  product  and 
develop  its  20  hp,  480  volt  system. 
Investors  may  contribute  technical  or 
marketing  skills.  The  company  would 
also  consider  a strategic  alliance  as  a 
way  of  achieving  its  goals. 


H 


Harding  Instrument  Co.  develops  and 
manufactures  oil  and  gas  flow  measure- 
ment and  data  acquisition  products  and 
intercom  systems  for  large  institutions 
such  as  jails.  The  company  has  a staff  of 
32  and  occupies  11,000  square  feet  in 
south  Edmonton.  Harding  wishes  to 
establish  a strategic  alliance  which  will 
help  to  expand  and  diversify  its  customer 
base.  A marketing  alliance  for  the  distrib- 
ution of  its  intercom  and  flow  measure- 
ments products  could  benefit  both 
Harding  and  the  distributor.  Harding 


Electronic  Product 
Development  & Manufacturing 
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would  also  be  willing  to  enter  into  a 
lioensing  agreement  for  some  of  its  pro- 
prietary technology,  or  to  enter  into  a joint 
venture  which  would  utilize  Harding’s 
engineering  expertise  in  the  development 
of  a new  product. 


technology  transfer  or  marketing 
arrangement.  As  well,  Harris  is  inter- 
ested in  outsourcing  more  of  its 
software  development  to  companies 
involved  in  real  time  software,  C- 
language  and  other  such  languages. 


5 

046 

Expertise  In 

STRATEGIC 

ALLIANCE 

Microelectronics  Technology 

The  Alberta  Microelectronic  Centre 

(AMC)  was  created  in  1982  as  a centre 
of  expertise  in  microelectronic  technolo- 
gy that  would  transfer  its  knowledge 
and  skills  to  industry  to  assist  diversifi- 
cation. Owned  by  the  University  of 
Alberta  and  funded,  in  part,  by  the 
Alberta  government,  the  Centre  has 
grown  to  become  one  of  Canada’s  lead- 
ing microelectronic  research  and  devel- 
opment facilities.  AMC  offers  design 
engineering  and  microfabrication  ser- 
vices, including  a 8,000  square  foot, 
state-of-the-art  microfabrication  lab.  The 
Centre  recognizes  the  need  to  develop 
strategic  relationships  to  share  costs 
and  expand  the  access  to  the  growing 
technologies  being  developed.  AMC  is 
interested  in  pursuing  technology  trans- 
fers and  microelectronic  marketing 
alliances. 


Utility  Information  Systems 


The  Control  Division  of  Harris  Canada 
Inc.  is  a market  leader  in  the 
research,  development,  manufacture, 
sales  and  support  of  supervisory  con- 
trol and  data  acquisition  (SCADA) 
Remote  Terminal  Units  and  Devices 
for  use  in  time  critical  applications  in 
electrical  utilities.  Harris  has  over  200 
employees  and  generates  more  than 
$50  million  in  revenues.  Harris  is 
seeking  an  Alberta  partner  with  expe- 
rience in  power  distribution/  transmis- 
sion and  SCADA  for  a joint  venture. 


Electronic  Engineering 
& Manufacturing 


Sherrex  Systems  Ltd.  designs,  devel- 
ops, manufactures  and  services  industrial 
computer  control  equipment  and  sys- 
tems. This  includes  sophisticated  elec- 
tronic equipment  and  the  latest  concepts 
in  software  design,  with  a strong  empha- 
sis on  research  and  development. 
Among  Sherrex’s  various  activities 
is  the  production  and  distribution  of  over 
65  industrial  electronic  products.  The 
employee-owned  company  generates 
$1.6  to  $2  million  in  sales  and  has  20 
employees.  The  company  is  seeking  dis- 
tributors and  agents  that  would  represent 
the  various  products  manufactured  by 
Sherrex  Systems.  Sherrex  would  also 
consider  licensing  agreements  for  other 
companies  to  manufacture  selected 
Sherrex  products. 


5404 

SCADA  Systems 

STRATEGIC 

ALLIANCE 

For  more  than  18  years,  Willowgien 
Systems  Inc.  of  Edmonton  has  specialized 
in  the  application  of  Supervisory  Control  and 
Data  Acquisition  (SCADA)  systems  to  indus- 
try. Willowgien  can  supply  complete  turnkey 
SCADA  systems  including  Master  Stations, 
Remote  Terminal  Units  (RTUs),  Front 
End  Processors  (FEPs),  custom  software 
and  project  management.  Willowgien’s 
advanced  SCADACOM  Master  Station 
package  has  been  developed  around  the 
full  range  of  Sun  Microsystem  products. 
Willowgien  is  seeking  joint  venture  partners 
in  the  Middle  East,  India  and  China. 
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ENVIRONMENT 


1250 


Environmental  Drying 
Systems 


Incorporated  in  1990,  this  Edmonton  com- 
pany has  designed  and  been  granted  a 
U.S.  patent  for  a commercial,  environmen- 
tally friendly  drying  system.  This  modular 
system  oan  assist  various  industries  in 
reducing  their  environmental  problems 
oaused  by  the  production  of  sludge.  Its 
unique  control  system  allows  it  to  handle  all 
targeted  E.P.A.  volatile  organic  com- 
pounds. The  company  has  tailored  its 
technology  specifically  to  the  pulp  and 
paper  industry  and  is  prepared  to  lease 
the  drying  equipment  to  a mill  to  process 
their  pulp  sludge,  to  offer  to  market  the  end 
product  and  share  the  revenue  with  the 
mill.  The  company  is  seeking  to  form  a joint 
venture  leasing  oompany  with  a oompati- 
ble  partner.  Equity  of  $5  million  is  required 
to  build,  test  and  demonstrate  its  first 
commercial  unit. 


Solid  Waste  Conversion 


This  environmental  company  was  incor- 
porated in  Calgary  in  1987,  employs  15 
and  its  estimated  sales  for  1995  are  $20 
million  (U.S.).  The  company  speoializes 
in  the  development,  marketing,  and 
operation  of  teohnologies  that  convert 
municipal,  commercial,  and  biomedical 
waste  into  energy  and  other  useful 
commodities.  It  owns  the  worldwide 
manufacturing  and  marketing  rights  to  a 
gas  generator  technology  and  is  utilizing 
a microwave  teohnology  for  the  disinfect- 
ing and  reducing  of  biomedioal  wastes. 
The  company  is  seeking  an  equity 
investment  of  $5  million  (U.S.)  in  order  to 
continue  its  research,  development  and 
manufacturing  of  its  gas  generator  and 
to  pursue  the  development  of  other 
waste  incineration  technologies. 


Environmentally 
Friendly  Fireplaces 


CO 

Water  Treatment  System 

Inoorporated  in  1992,  this  publicly-traded 
Edmonton  company  has  two  core  tech- 
nologies with  broad  applioation  to  the 
treatment  of  water  and  wastewater.  The 
first  technology  permits  the  dissolving  of  a 
gas  fluid  stream  requiring  treatment  at 
ambient  room  temperatures  and  pressure 
conditions.  The  second  technology  is  an 
immobilized  living  cell  technology  for  the 
biological  conversion  of  waste  in  an  efflu- 
ent stream.  The  company  is  seeking  equity 
capital  of  $3  million  which  will  be  used  to 
inorease  working  oapital,  finanoe  manufac- 
turing and  receivables,  expand  product 
development  and  sales  and  finance 
increased  marketing  and  public  relations 
aotivities.  Estimated  sales  for  1995  are  over 
$5  million. 


This  Edmonton  based  business  utilizes 
reclaimed  fire  brick  to  build  a superior 
modular  radiant  masonry  fireplace  with 
optional  refractory  bake  oven  kit.  The 
process  is  not  only  environmentally 
friendly  because  it  uses  100  percent 
recycled  product  for  construction,  but 
beoause  it  utilizes  a burning  system 
where  there  is  literally  no  pollution  during 
burning  because  of  its  hot  clean  burn 
aspect.  The  fireplaces  employ  a contra 
flow  design  using  an  outside  air  supply 
and  thermal  storage  lasts  long  enough, 
after  1 to  2 hours  of  continuous  burning, 
that  it  will  heat  a 2,000  square  foot  house 
for  24  hours.  Minimum  equity  of 
$100,000  is  being  sought  from  passive 
investors.  Eunds  will  be  used  in  the  mar- 
keting of  the  fireplaces,  tooling  for 
castable  molds,  for  a mixing  station,  to 
seek  licensed  manufacturers  and  for 
patent  applications. 
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5063 

Environmental  & Oil 

STRATEGIC 

ALLIANCE 

Engineering  Services 

UMATAC  Industrial  Processes  is  a divi- 
sion of  UMA  Engineering  Ltd.  UMATAC 
developed  the  Alberta  Taciuk  Process 
(ATP)  technology  which  is  a patented  ther- 
mal desorption  system  for  separating  and 
extracting  water  and  organics  from  host 
solids.  The  ATP  has  been  used  commer- 
cially in  the  U.S.  since  1990.  A 10  tph 
capacity  plant  successfully  completed  the 
PCB  clean  up  of  four  Superfund  sites  for 
the  EPA.  UMATAC  is  seeking  organiza- 
tions to  become  new  licensees  and  users 
of  the  ATP  technology  and  equipment, 
particularly  for  uses  in  wastes  remediation. 


5145 

Water  & Wastewater 

STRATEGIC 

ALLIANCE 

Treatment 

Winterhawk  Group  and  its  subsidiaries, 
Waterworks  Technologies  Inc.  and  Alpac 
Technologies  Corp.  (in  Malaysia)  are  lead- 
ers in  the  design,  fabrication  and  installa- 
tion of  custom  modular  based  industrial 
waste  water  treatment  plants  and  pack- 
ages portable  water  and  sewage  treatment 
systems.  Winterhawk  seeks  strategic  part- 
ners to  increase  its  exposure  domestically 
and  internationally. 


5181 

Analytical  Testing 

STRATEGIC 

ALLIANCE 

& Research 

Founded  in  1985,  Norwest  Labs  pro- 
vides a variety  of  laboratory  services 
to  the  agri-food  and  environmental  sec- 
tors throughout  Western  Canada.  Its 
expertise  encompasses  the  areas  of 
analytical  chemistry,  biotoxicity  and 
bioassays,  microbiology,  physical  chem- 
istry, soil  science,  animal  nutrition, 
agronomy,  and  biochemistry.  Labs 
are  located  in  Edmonton,  Calgary, 
Lethbridge,  Winnipeg,  and  Vancouver. 


Norwest  is  seeking  to  form  strategic 
alliances  that  will  expand  its  operations 
in  the  development  of  new  market  areas 
as  well  as  new  products  and  services. 


Environmental  Consulting 
& Technical  Services 


BOVAR  Environmental,  a division  of 
BOVAR  Inc.,  is  one  of  Canada’s  leading 
environmental  and  waste  management 
companies.  BOVAR  has  over  30  years  of 
experience  in  providing  environmental 
consulting  and  technical  services.  The 
company  has  penetrated  many  geo- 
graphic markets  and  serves  a full  spec- 
trum of  industries  with  its  services  and 
products.  BOVAR  continues  to  seek 
greater  exposure  of  its  corporate  capabili- 
ties in  new  markets  and  therefore,  is  inter- 
ested in  exploring  relations  with  (a)  firm(s) 
that  may  assist  BOVAR  in  entering  new 
markets  worldwide. 


5393 

Environmental  & Petroleum 

STRATEGIC 

ALLIANCE 

Lab  Services 

AGAT  Laboratories  Ltd.  is  a laboratory 
and  consulting  service  established  in  1982 
that  now  has  225  employees  with  12 
branches  across  Canada.  It  is  the  largest 
Canadian  laboratory  in  Western  Canada 
with  over  90,000  square  feet  of  space. 
AGAT  offers  a complete  range  of  analytical 
services  required  to  support  efficient 
exploration  and  development  of  petroleum 
resources.  AGAT  comprises  over  18  major 
laboratories  with  a host  of  complementary 
services,  making  it  the  most  diverse  multi- 
disciplinary lab  in  Canada.  With  its  varied 
staff  expertise  and  state-of-the-art  labs, 
AGAT  provides  a level  of  service  that  sets 
the  industry  standard.  AGAT  is  seeking 
joint  venture  partners  for  laboratory  ser- 
vices, equipment  sales  and  maintenance 
programs,  agents  and/or  distributors  to 
promote  AGAT’s  services. 
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FOREST  PRODUCTS 


Interactive  Forest  Fire 
Training  Simulator 


Established  in  1993,  this  Alberta  com- 
pany has  acquired  the  worldwide 
marketing  rights  to  an  innovative  simu- 
lator training  package.  With  its  own 
custom  hardware  and  software,  this 
product  provides  multi  person  interac- 
tive training,  allowing  up  to  eight  role 
players  in  the  training  process.  This 
command  and  control  training  unit  por- 
trays real  life  disasters  using  imagery 
and  sound  that  subjects  trainees  to  the 
duress  of  crisis  decision  making.  The 
product,  developed  by  the  Hinton 
Forestry  School,  was  designed  to  fill 
their  specific  training  needs.  Already 
sold  to  other  forestry  agencies  around 
the  world,  this  product  has  many  other 
tactical  training  applications.  The  com- 
pany is  seeking  $200,000  to  fund 
marketing  activities. 


The  Forestry  Department  of  the  Alberta 
Research  Council  has  developed  and 
patented  a process  and  equipment 
for  the  manufacture  of  a corrugated 
wood  composite  panel  from  small 
diameter,  low  quality  trees.  The  result- 
ing product  is  called  Waveboard  which, 
on  a weight  basis,  is  50  times  stiffer 
and  10  times  stronger  than  flat  wafer- 
board.  Waveboard  can  be  used  as  web 
material  in  stressed  skin  panels  for  floors 
and  roofs,  replacing  lumber  floor  joists 
and  roof  trusses.  The  Council  holds  18 
patents  on  Waveboard;  the  technology 
and  commercial  products  are  available 
for  licensing  to  interested  parties,  domes- 
tically and  internationally. 


Incorporated  in  1985,  Treeline  Wood 
Products  Ltd.  is  a producer  of  upgrad- 
ed wood  fibre,  utilizing  as  its  stock  the 
abundant  northern  supplies  of  spruce, 
pine,  fir,  aspen  and  poplar.  Located  in 
the  Acheson  Industrial  Area,  between 
Spruce  Grove  and  Edmonton,  the  oom- 
pany  employs  32  and  has  annual  sales 
of  $6  million.  Its  processed  lumber  is 
divided  into  3 primary  categories:  sur- 
faced product  for  local  and  international 
sales;  custom  surfacing  for  other  pro- 
ducers; and  machined  product  which 
is  used  internally  for  further  upgrading 
into  housing  components,  furniture  and 
various  other  items.  In  addition.  Treeline 
pressure  treats  lumber  with  “Tim-Bor”,  a 
U.S.  Borax’s  environmentally  friendly 
borate  salt  wood  preservative,  which  is 
a highly  effective  pesticide,  fungicide 
and  fire  retardant.  Treeline  is  interested 
in  international  marketing  opportunities 
and  seeks  joint  venture  partners  for 
overseas  distribution  and  development 
of  its  products. 


MANUFACTURING 


CM 

Flat  Proof  Bicycle  Tires 

HH 

Founded  in  1986,  this  Calgary  based 
company  is  publicly  traded  on  the  Alberta 
Stock  Exchange.  It  is  the  leader  in  the 
development,  manufacturing  and  market- 
ing of  multi-cellular  polyurethane  (MCP) 
non-inflatable  tires  for  uses  on  bicycles 
and  other  vehicles.  Through  a joint  ven- 
ture, the  company’s  tires  are  manufac- 
tured in  India  and  supplied  to  the  company 
at  very  favorable  prices.  The  company 
recently  submitted  a patent  application 
for  a disc-type  wheel  and  bonded  tire 
which  was  specially  designed  to  receive 
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the  MCP  tire.  The  company  seeks  capital- 
ization of  $1  million  for  a local  production 
facility.  Proposals  will  be  considered 
regarding  a partnership,  joint  venture 
and/or  technology  transfer  with  a 
licensing  agreement. 


a 

This  Calgary  company  established  in 
1988,  presently  distributes  its  own  copy- 
righted trade  name  batteries  to  automo- 
tive, truck,  agriculture,  and  recreation 
vehicles  markets.  It  now  wishes  to  develop 
a state-of-the-art  manufacturing  facility 
installing  Cominco’s  newest  metal 
battery  plate  system  to  supply  markets  in 
Western  Canada  and  the  Northwest  U.S. 
Current  net  profits  of  $150,000  are  pro- 
jected to  be  increased  to  $680,000  in  the 
first  year  of  manufacturing.  Equity  of  $3 
million  is  being  sought  and  increments  of 
$100,000  will  be  considered. 


Auto/Recreation 
Battery  Manufacturer 


Footwear  Manufacturer 


This  Calgary  based  company  was  estab- 
lished in  1994  to  manufacture  and 
distribute  a quality  line  of  footwear.  The 
company  plans  to  use  recycled  tire  rub- 
ber for  making  soles  for  footwear,  using  a 
unique  design  for  “Insoles”.  By  capitaliz- 
ing on  its  invention  of  a unique  kind  of 
rubber  insoles,  the  company  will  design, 
manufacture  and  market  a new  line  of 
shoes  using  quality  leather  for  the 
uppers.  Styles  will  include  sandals,  run- 
ners, dress  shoes,  hiking  boots  as  well  as 
combat  boots  for  the  military.  These 
products  will  offer  innovative  design,  high 
quality,  and  low-cost  competitive  pricing. 
The  company  is  presently  seeking  invest- 
ment capital  of  $1.4  million  (U.S.)  as 
start-up  and  production  costs.  Inquiries 
from  both  participating  and  non-partici- 
pating investors  are  welcome. 


This  Lethbridge  company  is  being 
formed  to  develop  and  to  assemble 
luxury  motorcoaches.  The  uniquely 
designed  motorhome  shells  will  be 
constructed  from  carbon  fiber  com- 
pounds which  are  five  times  stronger 
and  less  than  half  the  weight  of  steel. 
The  company’s  target  market  is  high 
profile  customers  who  are  looking  for 
luxury  and  prestige,  such  as  large  cor- 
porations, entertainers,  luxury  tour 
operators,  and  luxury  motorhome  own- 
ers. The  company  now  requires  $5  mil- 
lion in  seed  capital  to  assemble  and  to 
demonstrate  the  prototype  in  North 
America  and  commence  marketing 
and  sales. 


\update/ 


This  Edmonton  company  is  in  the  fiber- 
glass reinforced  polyester  (ERP)  prod- 
ucts industry.  Incorporated  in  1988, 
the  company  is  a manufacturer  and 
mold  developer,  catering  to  the  needs 
of  the  “after  market”  truck  and  auto 
accessory  dealers  and  consumers. 
The  company  continues  to  be  a leader 
and  pioneer  in  the  design  and  manu- 
facturing of  ERP  accessories  through- 
out Canada  and  the  U.S.  The  range  of 
products  includes  running  boards,  ton- 
neau covers  and  “ground  effects”. 
Patents  have  been  secured  on  all 
products  manufactured  and  sold  by 
the  company.  To  capitalize  on  the 
competitive  strengths  of  the  company, 
an  investment  of  $500,000  is  required. 
Prospective  partners  should  be  inter- 
ested in  assuming  an  active  role  in  the 
day-to-day  management  and  in  making 
a long-term  commitment  with  the  pos- 
sibility of  succession. 


Truck  Auto 
Accessory  Manufacturer 
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This  Calgary  company,  incorporated  in 
1987,  designs  and  manufactures  its  own 
line  of  casual  western  wear  (shirts,  vests, 
sweaters,  and  jackets).  It  operates  from  an 
8,000  square  foot  facility,  operates  up 
to  80  machines  and  handles  all  work 
in-house,  including  silk  screening.  The 
company  sells  to  western  wear  stores  and 
lately  has  landed  a successful  direct 
home  sales  program.  Equity  of  $240,000 
is  required  for  expansion  and  experienced 
business  immigrants  seeking  active  par- 
ticipation are  welcome. 


El 

. Custom  Design  Watches 

Incorporated  in  1989,  this  Calgary  busi-. 
ness  prints  company  logos  and  designs 
on  the  faces  of  watches  and  clocks.  In 
recent  years,  the  company  has  gained 
control  of  all  aspects  of  the  operation  by 
having  all  the  designs  and  products 
manufactured  locally.  In  addition,  the 
company  has  acquired  high  quality 
silkscreeners,  engravers,  artists  and 
watchmakers.  The  company’s  goal  is  to 
be  a world  leader  in  the  manufacture 
and  design  of  logo,  high  end  souvenir, 
and  photo  image  watches  and  clocks. 
The  products  are  already  sold  in  Europe, 
Chile,  Korea  and  Japan.  The  company  is 
seeking  $250,000  in  equity  investment  to 
set  up  distributors  and  dealerships 
worldwide.  In  addition,  funds  will  be 
used  in  advertising  and  promotions  and 
to  acquire  and  train  staff. 


Equestrian  Product 
Manufacturer 


This  company,  incorporated  in  1992,  now 
operates  out  of  a 4,000  square  foot  manu- 
facturing facility  in  Calgary.  It  produces 


six  types  of  high  quality  horse  blankets, 
cooler  blankets,  horse  jumps,  shipping 
pads,  saddle  pads,  and  dog  coats.  It  also 
distributes  various  lines  of  horse  tack 
products.  The  company’s  sales,  gross 
margins,  and  profits  have  increased 
steadily  and  dramatically  since  its  incep- 
tion and  sales  are  expected  to  exceed  $1 
million  in  1996.  Expansion  capital  of 
$500,000  is  sought  and  minimum  invest- 
ments of  $100,000  will  be  considered. 


Since  1980,  this  Edmonton  area  company 
has  been  involved  in  ferous  and  non- 
ferous  metal  through  collecting,  sorting, 
and  the  end  resale  of  the  same  to  large 
local  and  international  concerns.  The 
company  is  the  sole  provider  of  this  type 
of  work  in  Western  Canada  and  gener- 
ates an  annual  income  of  approximately 
$500,000.  The  main  business  is  acquiring 
large  steel  liquid  storage  vessels  (under- 
ground fuel  storage  tanks,  etc.).  The 
tanks  are  graded  and  evaluated  for  re- 
use or  sold  to  metal  recyclers  as  scrap. 
Tanks  which  pass  preliminary  inspection 
are  re-manufactured  and  are  fitted  with 
skids,  ladders  and  manhole  covers  and 
sold  to  large  farm  operators,  loggers  and 
mine  sites.  The  company  is  seeking 
$325,000  as  expansion  capital  via  debt 
financing  but  will  consider  an  equity  posi- 
tion. Funds  will  be  used  to  re-locate  the 
assets,  tools  and  equipment  to  an  indus- 
trial site  near  the  Edmonton  marketplace. 
A joint  venture  partnership  would  also  be 
considered. 


Advertising  & Paper 
Products  Manufacturing 


Incorporated  in  1991,  this  Nisku  based 
company  has  successfully  established 
a western  Canadian  advertising  paper 
product  manufacturing  operation  and 
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developed  a new  “patent  pending” 
advertising  paper  product  line.  The 
primary  business  target  is  for  the  compa- 
ny to  secure  the  “lion’s  share”  of  a 
traditional  consumer  commodity  adver- 
tising market  in  Western  Canada  and  to 
significantly  expand  the  Canadian  dis- 
tribution of  its  new  product  line.  The 
company  is  seeking  $100,000  in  equity 
investment  from  non-participating 
investors.  The  funds  will  be  used  both 
for  working  capital  and  for  capital 
expenditure  on  graphic  art  equipment 
and  shop  facilities. 


This  privately-held  company  was  incor- 
porated in  1976  and  employs  20.  It  is  a 
manufacturer  and  wholesaler  of  a wide 
variety  of  window  covering  products 
including  shutters,  Venetian  blinds,  verti- 
cal blinds,  fabric  valances  and  draperies, 
and  shoji.  Based  in  Calgary,  the  compa- 
ny makes  all  its  products  in  its  8,000 
square  foot  facility.  Due  to  increasing 
demand  and  the  equipment’s  limited 
capacity,  the  company  is  seeking  to 
update  and  expand  its  production  facili- 
ties and  the  principals  are  willing  to 
sell  25  percent  ownership,  or  more,  for  a 
minimum  investment  of  $250,000.  An 
investor  with  a similar  background  who 
can  contribute  both  vision  and  participa- 
tion is  preferred. 


Manufacturer  of  Window 
Covering  Products 


Manufacturer  of 
Leather  Products 


This  Calgary  based  manufacturer  of 
high  quality,  fine  leather  and  supported 
vinyl  executive  products,  is  well  estab- 
lished as  an  “on  time”  supplier.  Products 
include:  sewn  binders,  portfolios,  brief- 
cases, presentation  kits  and  a variety  of 
specialty  leather  goods.  They  have  also 


incorporated  a Specialty  Advertising 
Division  that  has  put  them  in  the  fore- 
front of  over  3,000  distributors  nation 
wide.  Four  major  clients  in  the  U.S. 
make  up  nearly  80  percent  of  monthly 
sales.  These  U.S.  clients  are  giving  only 
a small  portion  of  their  monthly  volume 
as  the  company  cannot  handle  more 
orders  in  their  present  location.  Long- 
term financing  of  $300,000  is  being 
sought.  Funds  will  be  used  to  retire 
debt,  for  capital  improvements  required 
to  move  into  a larger  premise,  for  new 
equipment  and  machine  leasing,  to  con- 
duct market  research  and  for  working 
capital. 


\ NEW  / 


This  Calgary  company,  incorporated  in 
1992,  manufactures  portable,  infra-red 
radiant  heat  saunas.  Sales  for  the  first 
year  of  manufacturing  were  $1.1  million 
- primarily  from  the  North  American 
market.  Through  trade  shows,  orders 
have  been  received  from  distributors  in 
the  Netherlands,  Austria,  Switzerland, 
Germany,  Italy  and  the  United  Arab 
Emirates.  Negotiations  are  underway 
with  distributors  in  Great  Britain,  Egypt, 
Japan  and  China.  Recently,  the  compa- 
ny was  selected  as  the  supplier  of 
choice  by  the  Olympic  Committee  to 
provide  saunas  for  the  Summer  Games 
and  Paralympic  Games  in  Atlanta  in 
1996.  Estimated  revenues  for  1996  are 
approximately  $6  million  with  a gross 
profit  close  to  $2  million.  The  company 
is  offering  for  sale  a minimum  of 
400,000  to  a maximum  of  1 million  class 
“A”  common  shares  at  a price  of  $0.75 
per  share  which  amounts  to  a 11.76 
percent  to  25  percent  position.  The 
funds  will  enable  the  company  to  exploit 
its  market  opportunities  and  retire  its 
existing  debt. 


1521 


Manufacturer  of  Portable 
Infra-Red  Saunas 
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\ NEW  / 


1536 


V 


\ NEW  / 


1534 


Manufacturer  of  a 
Folding  Hockey  Net 


This  Edmonton  company  has  developed 
the  first  folding  street  hockey  net.  It  can 
be  folded  and  stored  quickly  or  placed  in 
the  trunk  of  a car  for  away  games.  The 
company’s  major  market  is  North  America 
with  potential  sales  of  $10  million  over  the 
next  three  years.  Full  production  can 
begin  four  months  after  financing  has 
been  arranged  and  the  first  26,500  units 
will  be  available  for  sale  two  months  later. 
The  company  expects  to  be  profitable 
within  the  first  year  of  operation  and  con- 
servatively expects  net  profits  of  $3  million 
in  the  first  three  years.  Financing  of 
$500,000  is  required  to  construct  a mold, 
purchase  materials,  set  up  manufacturing 
and  implement  an  aggressive  sales  and 
marketing  program.  The  company  is  pre- 
pared to  offer  equity  to  investors  and  will 
also  consider  other  arrangements  to 
obtain  the  necessary  financing. 


Dental  Product  Manufacturer 


This  company  proposes  to  establish  a 
prototype  dental  office-laboratory  clinic  in 
Calgary.  The  facility  would  be  located  with- 
in a major  shopping  mall  openly  visible  to 
the  public.  The  company  will  manufacture 
and  retail  dental  goods  and  services  to  the 
dental  industry  and  sub-lease  space  to  a 
denturist  clinic  to  attract  walk-in  traffic.  In 
addition,  the  company  will  provide  a 24 
hour  emergency  denture  repair  service.  By 
combining  the  services  of  a dentist,  den- 
turist and  a dental  laboratory,  the  company 
could  become  the  “superstore”  of  dental 
goods  and  services.  Projected  revenues  in 
the  first  year  are  $879,000  and  close  to 
$1.3  million  in  the  second.  Equity  invest- 
ment of  $500,000  is  sought  from  both  par- 
ticipating and  passive  investors.  A total  of 
49  percent  of  the  company  is  available. 


Horse  Equipment 
Manufacturer/Distributor 


This  Calgary  company,  incorporated  in 
1991,  manufactures  and  markets  a range 
of  state-of-the-art,  European  designed 
products  to  the  growing  equine  industry 
throughout  North  America.  The  company’s 
main  product,  a “free-run  horse  exerciser”, 
is  manufactured  in  Alberta  and  is  unique 
in  that  there  is  no  comparable  competi- 
tive product  currently  available  in  North 
America.  The  company  is  looking  for  up 
to  $1  million  to  implement  an  intensive 
marketing  campaign  and  to  improve 
manufacturing  arrangements.  Equity 
investment  or  debt  financing  in  units  of 
$100,000  are  available. 


5083 

Polymer  Coating  Technique 

STRATEGIC 

ALLIANCE 

University  Technologies  International 
Inc.  represents  a technology  licensing 
opportunity  involving  a new  process  for 
coating  solids  with  polymers.  The  coating  is 
mono-molecular  (e.g.  one  polymer  mole- 
cule thick)  and  is  extremely  uniform.  The 
technology  has  potential  for  a wide  variety 
of  applications  including  the  surface  modifi- 
cation of  filler  particles  or  fibers  for  the  rein- 
forcement of  plastics:  coating  of  optical 
components:  stabilization  of  pigment  parti- 
cles in  solution:  and  the  protection  of  elec- 
trodes and  other  materials  such  as  infra-red 
sensor  biscuits.  Commercial  partners  are 
sought  for  further  development  and  com- 
mercialization of  this  technology.  The  tech- 
nology is  currently  available  for  licensing. 


5116 

Steel  Fabrication 

STRATEGIC 

ALLIANCE 

Eskimo  Steel  Ltd.  is  a medium-sized 
metal  fabricator,  primarily  making  struc- 
tural and  various  steel  products  for  the 
construction  industry.  Its  sales  have 
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grown  steadily  and  are  now  in  the  range 
of  $3  million  to  $5  million.  Eskimo  Steel  is 
seeking  an  alliance  with  a company  that 
has  developed  products  they  wish  to 
license  for  manufacture.  The  most  suit- 
able products  would  be  comprised  mainly 
of  steel  and  designed  for  mining,  forestry, 
environmental  or  industrial  applications. 


5129 

Specialized  Services  & 

STRATEGIC 

ALLIANCE 

Products  For  Turbo-Machinery 

Revolve  Technologies  Inc.’s  mission  is 
to  advance  innovative  technology  solu- 
tions and  high  quality  services  for  the 
benefit  of  the  rotating  equipment  industry. 
Its  products  include:  an  advanced  active 
magnetic  bearing  system;  mechanical  dry 
seal  control  systems;  and  thrust  reducing 
seal  systems.  Revolve  is  seeking  to 
license  technology  and/or  jointly  develop 
mechanical  dry  seals  and  magnetic  bear- 
ings and  to  improve  its  international  mar- 
keting presence.  Its  sales  are  in  excess  of 
$6  million  and  it  has  40  employees. 


since  1953.  The  company  is  also  one  of 
the  largest  suppliers  of  PE  gas  pipe  in 
Canada.  Polytubes  seeks  alliances  to 
provide  turn-key  utility  systems  for  natural 
gas,  water,  sewage,  industrial  and 
environmental  applications  and  is  also 
willing  to  provide  a complete  turn-key 
manufacturing  plant  specializing  in  1/2 
inch  to  24  inch  diameter  polyethylene 
plastic  pipe. 


5272 

Windows  & Doors 

STRATEGIC 

ALLIANCE 

All  Weather  Windows  Ltd.,  with  300 
employees  and  over  $40  million  in  annual 
revenues,  designs  and  manufactures 
windows.  This  innovative,  Edmonton- 
based  manufacturer  of  wood  windows, 
11  color  metal  clad  windows,  PVC  (vinyl) 
windows,  steel  pre-hung  doors,  and  PVC 
patio  doors  wishes  to  expand  and  diver- 
sify its  customer  base.  All  Weather 
already  sells  across  Canada  and  is  seek- 
ing a marketing  alliance  with  a distributor 
for  new  markets. 


5159  Primary  Cementing  Equipment 

& Case  Accessories 


Top-Co  Industries  Ltd.  of  Edmonton  is  a 
manufacturer  of  primary  cementing 
equipment  and  casing  accessories.  The 
company  uses  leading  edge  technologies 
in  the  manufacture,  testing  and  inspection 
of  all  products.  Incorporated  in  1963,  the 
company  employs  between  60  and  70 
and  has  annual  revenues  of  $3.5  million. 
Top-Co  is  interested  in  joint  ventures 
and/or  marketing  arrangements  with 
strategic  partners. 


5262 

PE  Pipe  & Utility  Systems 

STRATEGIC 

ALLIANCE 

Polytubes  is  an  established  manufactur- 
er of  polyethylene  pressure  pipe  and  has 
been  supplying  industrial  and  water  pipe 


5281 

Injection  Molded 

STRATEGIC 

ALLIANCE 

Irrigation  Fittings 

HRC  Plastics  Ltd.  manufactures  a revo- 
lutionary new  fitting  for  the  irrigation 
industry  called  TURNSEAL,  a durable, 
leak  proof  fitting  to  be  used  on  flexible, 
polyethylene  pipe.  Designed  to  achieve 
reliable  connections  quickly  and  without 
tools,  these  fittings  are  used  in  irrigation 
and  sprinkler  systems,  plumbing  sys- 
tems, swimming  pools  and  water  well 
applications.  HRC  Plastics  Ltd.  is  inter- 
ested in  pursuing  various  types  of 
strategic  alliances  that  can  help  it 
expand  its  markets  internationally,  both 
within  the  irrigation  industry  and  in  other 
industries  where  its  injection-molding 
capabilities  can  be  exploited.  This  may 
involve  anything  from  marketing  and 
licensing  agreements  to  joint  ventures 
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and/or  technology  transfers.  The  com- 
pany is  also  seeking  equity  of  up  to 
$500,000  to  implement  its  expansion 
strategy. 


Unique  Character  Costumes 


International  Mascot  Corporation 
(IMC)  is  a leader  in  the  design  and  man- 
ufacture of  unique  character  costumes 
around  the  world  and  is  one  of  the 
world’s  leading  suppliers  of  character 
costumes.  IMC  provides  three  types  of 
costumes:  conventional  costumes, 
aquatic  costumes  and  air  inflated  cos- 
tumes. This  provides  IMC  with  the  flexi- 
bility to  meet  the  needs  of  a diverse 
range  of  customers.  The  company  also 
provides  its  customers  with  a full  range 
of  costume  services  and  costume  sup- 
port services.  International  Mascot  is 
interested  in  establishing  alliances  that 
will  enhance  its  position  as  a supplier  of 
costumes  and  mascots.  Ideally,  strategic 
partners  will  be  those  who  can  offer 
products  or  services  that  will  help  IMC  to 
achieve  its  goals  and  to  diversify  its 
product  line. 


5373 

Wood  Pallets  & 

STRATEGIC 

ALLIANCE 

Plastic  Moldings 

Chrysalis  is  a not-for-profit  Alberta 
society  dedicated  to  enabling  citizens 
with  disabilities  to  participate  fully  in  the 
community.  The  society  is  looking  at 
entering  into  joint  ventures  to  develop 
two  “for-profit”  business  opportunities  it 
has  identified,  namely  wood  (a  pallet  re- 
building service)  and  plastics  (supplier 
of  janitorial  containers).  The  wood 
opportunity  requires  about  $200,000  to 
purchase  equipment  and  to  develop 
and  expand  a complete  pallet  re-build- 
ing service.  The  plastics  opportunity 
requires  about  $133,000  to  purchase  a 
blow  molder  and  a ten  litre  mold  and 


the  re-tooling  of  one  blow-molder. 
Chrysalis  currently  has  130  employees 
and  $5  million  in  sales. 


5374 

Metal  Building  Design, 

STRATEGIC 

ALLIANCE 

Manufacturing  & Construction 

Brytex  Building  Systems  Inc.  designs, 
manufactures  and  erects  metal  build- 
ings, including  self-supporting,  rigid 
frame  and  pre-engineered  type  build- 
ings. The  company  has  a solid  record  of 
achievement,  dating  from  1963.  The 
company  is  now  enrolled  in  a program 
that  will  lead  it  to  ISO  9000  certification. 
Brytex’s  line  includes  portable  skid 
mounted  buildings,  with  options  such  as 
removable  walls  and  roofs.  Brytex  is  a 
very  flexible  company  with  capabilities  to 
provide  a range  of  portable  custom 
structures  in  a variety  of  materials  and 
finishes.  The  company  has  60  employ- 
ees and  sales  of  about  $10  million. 
Brytex  is  interested  in  a joint  venture 
arrangement  to  supply  metal  buildings  in 
any  location  around  the  world. 


Manufacture  & Distribution 
of  Cieaning  & Sanitizing 
Compounds 


Precision  Chemical  Manufacturing  Ltd. 

is  engaged  in  the  manufacture  and  distrib- 
ution of  cleaning  and  sanitizing  com- 
pounds for  industrial,  institutional  and 
domestic  use.  Established  in  1979,  the 
company  has  grown  from  a local  manufac- 
turer serving  Edmonton  and  area  to  a 
company  with  distributors  in  major  centres 
from  Vancouver  to  Winnipeg.  Its  products 
include;  automotive  cleaners,  restaurant 
cleaners,  laundry  products,  industrial 
cleaners  (e.g.  degreasers),  janitorial  prod- 
ucts and  carpet  care.  Its  revenues  are  in 
excess  of  $1  million.  Precision  Chemical  is 
looking  to  expand  its  business;  it  will  con- 
sider joint  ventures  or  marketing  arrange- 
ments to  manufacture  chemicals. 
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Tool  Die  & 
Mold  Making 


Stamco  Tool  and  Mfg.  Company  (1979) 
Ltd.  was  founded  in  1949  and  today  is  well 
known  for  its  ability  to  solve  problems  in 
various  fields,  with  respect  to  specialty 
tools.  The  company  employs  30,  generates 
revenues  of  about  $3  million  and  is  quality 
certified  to  ISO  9002  specifications. 
Stamco  is  equipped  with  the  latest  3D 
CAD/CAM  system  to  support  its  customers 
with  technical  know-how  in  the  design 
requirements  related  to  dies,  tools,  blow 
molds,  plastic  injection  molds,  automation 
and  other  requirements.  This  Edmonton 
company  is  interested  in  strategic  alliances 
where  it  would  manufacture  custom  prod- 
ucts/parts, plastic  injection  molds,  rubber 
compression  molds  and/or  progressive 
dies  and/or  provide  general  machining. 


5385 

Steel  Fabrication 

STRATEGIC 

ALLIANCE 

Western  Steel  Fabricators  Alberta  Ltd. 

was  incorporated  in  1973  and  now  has  15 
employees  and  $2.5  million  in  sales.  The 
company  fabricates  structural  and  steel 
forms,  towers,  cranes  and  other  large  scale 
items  for  the  oil  and  gas,  telecommunica- 
tions and  construction  industries.  Projects 
have  included  the  grand  staircase  at  the 
new  downtown  campus  of  Grant  MacEwan 
Community  College  in  Edmonton.  Western 
Steel  Fabricators  is  looking  for  a company 
that  has  the  German  technology  for  design- 
ing and  fabricating  rigid  frame  structures. 


5388 

Commerciai  Awnings 

STRATEGIC 

ALLIANCE 

& Signage 

Visions  2000/Capital  Awnings  Ltd.,  an 

Edmonton  company  with  5 employees, 
produces  very  competitively  priced  sig- 
nage products  throughout  the  local  mar- 
ket. Its  products  are  unmatched  in  quality. 


durability  and  appearance.  The  company’s 
specialty  is  commercial  awnings  which 
have  several  advantages,  such  as  low 
maintenance  costs  and  very  high  quality. 
Moreover,  the  usual  problem  of  rust  is  elim- 
inated with  Visions’  awnings  and  interior 
cleaning  is  not  an  issue  as  the  awning  fits 
snugly  onto  the  main  frame,  eliminating 
any  problem  with  road  dirt.  Visions  2000  is 
seeking  to  establish  a marketing  arrange- 
ment or  enter  into  a technology  transfer. 


5390 

Sunroom  Manufacturer 

STRATEGIC 

ALLIANCE 

Sun  King  Ltd.  manufactures  sunrooms/ 
solariums,  hobby  greenhouses  and  com- 
fort shade  screens.  Products  are  produced 
for  the  budget  conscious  and  designed  for 
quick  and  easy  assembly.  Sun  King’s  sun- 
rooms  are  unique  in  that  they  are  made  of 
hemlock/fir  framing  and  acrylic  window 
panels  which  are  sealed  with  an  innovative 
gasketing  system  and  have  a ten  year  war- 
ranty. These  durable,  lightweight  units 
reduce  shipping  and  foundation  costs  and 
are  easily  adapted  to  a variety  of  installa- 
tions, such  as  an  uneven  deck.  Sun  King  is 
looking  to  joint  venture  with  construction/ 
real  estate  companies  to  add  sunrooms  to 
their  building(s). 


5402 


Re-Usable  Plastic 
Bag  Closures 


West-Lock  Fasteners  Corp.  was  incor- 
porated to  develop,  market  and  manu- 
facture a plastic  tab,  called  Foldtab,  to 
replace  existing  products  used  to  close 
plastic  bags.  The  company’s  founder, 
Lou  Koppe,  has  been  successful  in  pro- 
ducing and  selling  this  tab  which  is 
made  from  very  readily  available,  100 
percent  recycled  green  beverage  bottle 
flake  material.  Foldtab  is  made  with  a 
crease,  enabling  it  to  fold,  thus  allowing 
very  easy  removal  and  re-application 
without  tearing  the  plastic  bag.  The  tab 
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can  be  flexed  50  times  without  breaking 
at  room  or  freezer  temperatures. 
Foldtab  is  also  manufactured  with  a 
patented  extrusion-laminated  paper 
surface  to  allow  for  the  recording  of 
information.  Westlock  Fasteners  is  seek- 
ing an  active  participant  who  is  able  to 
play  an  ownership  role. 


5409 

Laser  Cutters 

STRATEGIC 

ALLIANCE 

GSR  Laser  Systems  Inc.,  based  in 
Edmonton,  manufactures  entire  automated 
systems  for  the  cutting  of  fabric.  With  its 
unique  “cut-on-the-fly”  technology,  multiple 
bolts  of  fabric  are  automatically  fed  into 
GSR’s  systems  at  rates  of  up  to  one  mile 
an  hour.  Patterns,  designed  on  computer 
drawing  software  are  cut  out  of  the  fabric 
and  automatically  stacked.  GSR’s  prod- 
ucts have  been  on  the  market  since  1988 
and  have  accumulated  over  100,000  hours 
of  reliable  operation:  most  on  them  on  the 
cutting  floors  of  Fortune  500  textile  compa- 
nies. GSR  has  identified  two  large  busi- 
ness opportunities  with  its  technology: 
replacing  old-technology  knife  and  die  cut- 
ters in  apparel  manufacturing  plants 
across  North  America  and  within  the  auto- 
mobile industry  supplying  the  manufactur- 
ers of  passenger-side  airbags  with  large 
volume  laser  cutters.  GSR  seeks  all  forms 
of  strategic  alliances  with  compatible  com- 
panies for  its  laser  cutting  technology. 


5418 

Fabrication  & 

STRATEGIC 

ALLIANCE 

Maintenance  Services 

Melloy  and  Associates  Ltd.  is  an 

Edmonton  company  with  $12.5  million  in 
revenues  that  is  involved  in  fabrication  and 
maintenance  services  for  the  oil  and  gas 
and  petrochemical  industries.  Melloy  and 
Associates  also  works  directly  with  produc- 
ers and  major  engineering  companies  to 
supply  vessels  and  oil  and  gas  skid  mod- 
ules. The  company’s  shop  has  31,000 


square  feet  of  floor  space  and  is  set  up  as 
an  pre-assembly  and  fabrication  shop, 
with  eight  internal  ten  ton  overhead  cranes 
and  two  ten  ton  external  overhead  yard 
cranes.  The  company  specializes  in  vessel 
and  pipe  fabrication.  To  facilitate  expan- 
sion throughout  North  America  and  inter- 
nationally, the  company  is  seeking 
alliances  with  engineering  and  fabrication 
companies  associated  with  gas/oil,  petro- 
chemical, and  pulp  and  paper  industries. 


Positive  Dispiacement  Pump 


University  Technologies  International 
Inc.  is  seeking  to  establish  a licensing 
arrangement  for  a revolutionary  design  for 
a positive  displacement  pump.  The  design 
is  simple;  it  has  only  three  moving  parts. 
The  pump  will  be  easy  to  manufacture  and 
will  be  reliable  with  low  maintenance 
required.  The  design  features  a 100  per- 
cent rotary  motion  so  there  is  minimum 
vibration  and  low  stress  on  the  parts.  It  is 
estimated  that  the  design  will  yield  overall 
efficiency  of  well  above  90  percent. 


Livestock  & Pet  Mattresses, 
Erosion  Barriers 
& Reiated  Products 


Champagne  Edition  Inc.  is  an  industrial 
company  that  manufactures  livestock 
mattresses,  pet  mattresses,  erosion  barri- 
ers and  various  other  products.  The  com- 
pany also  makes  automotive  products 
such  as  winterfronts,  screens,  tire  covers 
and  tonneau  covers.  It  does  custom  con- 
tract sewing  and  vinyl  welding.  At  pre- 
sent, Champagne’s  key  product  is  the 
livestock  mattress,  which  is  used  in  diary 
applications  where  the  cow  is  on  con- 
crete. This  Morinville  (50  kilometres  north 
of  Edmonton)  company’s  products  are 
sold  worldwide.  Champagne  has  10 
employees  and  sales  approaching  $1  mil- 
lion. The  company  is  seeking  to  form  a 
joint  venture  to  assist  the  company  finan- 
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cially  in  research  and  development  of 
new  products,  for  advertising  and  to 
purchase  special  equipment. 


TSI  Toy  Systems  Inc.’s  business  is  the 
design,  development,  testing  and  promo- 
tion of  its  unique,  patented,  modular 
playing  system  called  Inter/Space.  The 
product  is  a system  of  cubic  playing 
tables  whose  purpose  is  to  stimulate  the 
imagination  of  children  from  the  ages  of  3 
to  10.  It  has  been  developed  to  satisfy  the 
needs  of  middle  to  upper  income  families, 
child  care  facilities  of  all  kinds,  and  com- 
mercial sites  with  playing  centres  or 
waiting  areas  such  as  retail  outlets,  med- 
ical facilities  and  restaurants.  Several 
companies  have  expressed  serious  inter- 
est in  distribution  and/or  sales  of 
Inter/Space.  TSI  is  interested  in  forming  a 
joint  venture  with  a sizable  plastics  manu- 
facturer capable  of  taking  the  lead  in  the 
design  and  controlling  the  overall  manu- 
facturing of  the  product. 


MEDICAL 


\update/ 


This  Calgary  company,  formed  in  1990, 
has  perfected  a CAD/CAM  system  for  the 
development  of  below  the  knee  (BKA) 
prostheses.  Recently,  the  company  has 
been  given  an  exclusive  license  by  the 
National  Research  Council  of  Canada  for 
its  leading-edge  scanner  technology 
(BIRIS)  until  201 1 , which  will  allow  the  com- 
pany to  offer  above  the  knee  (AKA)  ability, 
as  well  as  full  body  scans.  In  North 
America,  there  are  approximately  123,000 
amputations  of  lower  limbs  and  75,000 
amputations  below  the  knee  performed 
each  year.  The  initial  target  market  for  this 
new  CAD/CAM  Delta  III  AK  System  will  be 
over  3,100  prosthetics  and  othotics  work- 
ing within  1,656  clinics  generating  over 
$1.1  billion  per  year  throughout  North 
America.  Equity  of  $3  million  is  required  to 
become  a significant  shareholder  but 
increments  of  $500,000  will  be  considered. 
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Computerized 

Prosthetics/Orthotics 


Audio  & Video  Distribution 
Systems  for  Mobiie 
Entertainment 


■l^ 


Dermatogicai/Diabetics 

Products 


Audio  Distribution  Systems  Ltd.  is  a 

Calgary  based  company  specializing  in 
the  design,  manufacturing  and  marketing 
of  high  quality  audio  and  video  systems. 
The  company  has  established  a new  stan- 
dard in  audio  quality  and  video  definition 
for  mobile  entertainment  systems,  such  as 
those  found  on  buses  and  trains.  One  of 
the  notable  features  of  the  new  system  is 
that  only  co-axial  cable  is  run  down  the 
side  of  the  multi-passenger  vehicle,  replac- 
ing the  outdated,  multi-wired  systems  that 
are  difficult  to  install  and  expensive  to 
maintain.  Audio  Distribution  Systems  is 
seeking  $650,000  to  $1.2  million  to  start 
producing  the  systems  in  large  quantities. 


This  publicly  traded  Calgary  company, 
incorporated  in  1987,  is  engaged  in  devel- 
oping, licensing,  and  marketing  pharma- 
ceutical products.  Recently  receiving  its 
DIN  number,  a cold  sore  application  has 
been  launched  in  Western  Canada.  The 
company  has  developed  diabetic  nutrition- 
al and  therapeutic  products,  expected  to 
be  introduced  into  the  marketplace  in 
1996.  Still  in  a development  phase,  the 
company  is  supporting  research  at  the 
University  of  Ottawa  in  Immunology  and 
Bioengineering.  A strategic  alliance  has 
recently  been  completed  with  an  ingredi- 
ent company.  The  strategic  partner  has 
invested  $200,000  to  date  and  further 
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financing  of  af  least  $1.8  million  is  expect- 
ed. Equity  of  $1  million  is  being  sought  to 
provide  further  funding  for  researoh  and 
development  of  additional  products. 


1499| 

Drug  Testing 

■■ 

& Development 

This  Edmonton  company  has  negotiated 
an  agreement  with  a medical  research 
company  in  the  U.S.  to  introduoe  and  mar- 
ket a pharmaceutical  that  suppresses 
AIDS.  This  drug  appears  to  deliver  per- 
sons living  with  HlV-r  and  AIDS  to  a state 
of  potential  remission,  allowing  them  to 
lead  normal  and  healthy  lives.  The 
Edmonton  oompany  has  acquired  the 
exclusive  rights  to  conduct  clinical  studies, 
manufacture  and  market  this  drug  in 
Canada,  the  Commonwealth  countries  and 
other  selected  international  markets.  The 
oompany  is  seeking  $3.2  million  to  pur- 
ohase  the  exclusive  licensing  agreement, 
for  general  administration  and  testing/ 
regulatory  approval,  and  to  obtain  interna- 
tional lioense  sales. 
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Incorporated  in  1992,  this  Edmonton  com- 
pany was  formed  to  develop  and  market 
nutritional  supplement  products  of  superior 
quality  and  effectiveness.  The  company 
has  formulated  two  introduotory  product 
lines,  consisting  of  five  supplements  for 
general  wellness  and  an  additional  five 
aimed  at  the  high  performance  athlete.  The 
eompany  is  manufacturing  and  selling 
these  products  in  Canada  and  the  U.S.  It  is 
seeking  equity  capital  of  $4  million  to 
finance  entry  into  new  markets.  The  com- 
pany has  recently  diversified  into  the 
chelation  therapy  markets.  Included  in  the 
$4  million  is  a plan  to  build  an  additional 
nine  ohelation  clinics.  One  clinic  is  current- 
ly operating  successfully  in  Calgary. 


Biopharmaceuticals 


14261 

Medical  Diagnostic  Products 

This  Edmonton  based  company  was 
established  in  1993  to  conduct  research 
and  development  activities  for  medical 
diagnostic  products.  It  proposes  to  form  a 
joint  venture,  private  oompany  to  manufao- 
ture  and  market  dehydrated  culture  media 
and  two  testing  kits:  one  to  deteot  urinary 
traot  infections  and  the  other  kit  is  for  test- 
ing bacterial  contamination  of  water.  Equity 
investment  of  $500,000  (U.S.)  is  being 
sought  from  both  participating  and  non- 
participating investors.  Monies  will  be  used 
to  obtain  spaoe  for  both  production  and 
quality  control. 


5 

043 

Advanced  Extraction  & 

STRATEGIC 

ALLIANCE 

Separation  Technologies 

Norac  Technologies  Inc.  is  a leader  in 
advanced  extraction  and  separation  tech- 
nologies. Norac  cooperates  with  industrial 
partners  in  the  food  ingredient,  cosmetic, 
pharmaceutical  and  biotechnology  indus- 
tries worldwide  to  develop,  manufacture 
and  market  natural  products  using  propri- 
etary prooesses.  Norac  is  seeking  a 50/50 
strategic  alliance  with  an  appropriate  inter- 
national pharmaceutical  company  for  the 
purpose  of  continuing  and  oompleting  a 
proprietary  pharmaeeutical  and  cosmetic 
product  development  program. 


5120 

Cancer  Fighting  Biotechnology 

STRATEGIC 

ALLIANCE 

Biomira  Inc.  is  a publicly  traded  biotech- 
nology company  committed  to  the 
research,  development  and  commercial- 
ization of  produots  for  the  diagnosis  and 
treatment  of  cancer.  Biomira  is  interested 
in  forming  strategic  alliances  that  would 
complement  the  company’s  efforts  to 
produce  and  commercialize  its  products. 
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5348 

Medical  Clothing 

STRATEGIC 

ALLIANCE 

Manufacturer 

Scrubs  by  Sunstar  Inc.  is  an  Edmonton 
manufacturer  of  quality  “scrubs”  (typically 
green  outfits  worn  by  staff  in  a hospital 
operating  room)  for  a growing  clientele. 
The  scrubs  are  available  in  14  colors, 
three  fabrics,  eight  sizes  and  nine  options. 
There  are  38  garments  such  as  dresses, 
cardigans,  jumpsuits,  and  dresses. 
Scrubs  has  three  employees  and  its  sales 
are  over  $200,000.  Garments  are  sold 
through  mail  order,  direct  sales,  and 
through  distributors  located  in  Edmonton, 
Winnipeg  and  Toronto.  Scrubs  is  seeking 
distributors  and/or  agents  in  the  industri- 
al/medical garment  fields.  As  well,  the 
company  is  looking  for  investment  capital 
of  $100,000  to  market  the  product,  move 
production  to  a larger  facility,  employ 
additional  personnel,  buy  new  machinery 
and  build  up  inventory. 


5357 

Antibiotic  Sensitivity 

STRATEGIC 

ALLIANCE 

Test  Discs 

Maplex  Med  Lad  Co.  was  established  in 
1993  for  the  research  and  development 
activities  of  medical  diagnostic  products.  It 
is  seeking  to  establish  licensing  agree- 
ments for  the  manufacturing  of  its  antibiotic 
sensitivity  test  discs.  Interested  parties  will 
be  provided  with  both  the  equipment  for 
production  and  quality  control.  In  addition, 
production  and  quality  control  protocols, 
an  inventory  of  raw  materials,  and  training 
of  local  personnel  will  be  provided. 


5398 

Manufacturer  of  Optical 

STRATEGIC 

ALLIANCE 

Prescription  Lenses 

CR  Optical  Inc.,  an  Edmonton  based  com- 
pany, is  a full-service  wholesale  optical  lab 
whose  primary  business  activity  is  the  man- 
ufacturing of  optical  prescription  lenses. 


The  company  currently  completes  approxi- 
mately 600  to  900  orders  per  month  and 
has  the  staff  and  facilities  to  increase  this 
output  to  2,000  orders  per  month.  CR 
Optical  is  capable  of  expanding  its  facilities 
and  capabilities  which  would  result  in 
significantly  higher  revenues  and  enable 
the  company  to  achieve  its  goal  of 
expanding  its  operations  to  encompass 
Northern  Alberta,  British  Columbia  and 
Saskatchewan.  The  company  is  seeking  a 
working  partner  with  an  interest  in  investing 
in  the  business.  Ideally,  prospective  part- 
ners will  have  a thorough  working  knowl- 
edge of,  and  extensive  directly  related 
experience,  in  the  optical  industry. 


Pharmaceutical  R&D 


SynPhar  Laboratories  Inc.  is  the  first-ever 
Canadian-Japanese  pharmaceutical  venture, 
the  first  pharmaceutical  research  and  devel- 
opment (R&D)  firm  in  Western  Canada  and 
the  first  overseas  research  company  associ- 
ated with  Taiho  Pharmaceutical  Ltd.  of 
Japan.  SynPhar  was  co-founded  by  Dr. 
Ronald  Micetich,  a medicinal  chemist  at  the 
University  of  Alberta.  SynPhar’s  mission  is  to 
design,  synthesize  and  test  novel  pharma- 
ceutical compounds  that  show  potential  as 
antibiotic,  anti-viral,  anti-fungal  and  anti-can- 
cer agents.  The  company  will  also  coordinate 
the  development  of  promising  compounds 
identified  by  researchers  at  SynPhar  and 
Taiho.  SynPhar  is  interested  in  establishing 
joint  ventures,  technology  transfers  and  mar- 
keting agreements  with  companies  and/or 
organizations  for  the  creation  of  new  drugs. 


5435 

Smart  Bandage 

STRATEGIC 

ALLIANCE 

University  Technologies  International  Inc. 

has  the  ability  to  license  a new  process  for 
the  creation  of  a wound  dressing  for  systemic 
administration  of  a biologically  active  or  phys- 
iologically active  agent.  The  wound  dressing 
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provides  controlled  release  of  the  active 
agent  in  response  to  the  amount  of  exudate 
contacting  the  dressing.  The  process  pro- 
duces stable  and  active  anti-bacterial, 
anti-fungal,  local  anesthetic,  vaso-constric- 
tion,  and  enzyme  agents  ionically  bound  to 
the  dressing  substrate.  A U.S.  patent  has 
been  issued.  This  technology  has  several 
advantages  over  existing  technologies. 


tence  of  some  504,000  tons  of  proven 
reserves  grading  an  average  of  0.403 
ounces  of  gold  per  ton.  The  company  has 
secured  a “Letter  of  Intent”  from  a U.S. 
capital  firm  and  is  attempting  to  raise 
$1  million  of  equity  capital  to  continue  the 
development  of  the  mining  operations.  This 
will  enable  the  company  to  expand  its 
holdings  and  increase  its  reserves. 


Automated  Unit 
Dose  Dispenser 


University  Technologies  International 
Inc.  is  seeking  a commercial  partner  to 
develop  this  technology  which  is  a novel 
system  to  automate  the  drug  filling  proce- 
dure established  at  the  Foothills  Hospital 
in  Calgary.  The  system  makes  use  of  a 
robot  arm;  the  development  team  has 
designed  the  software  to  run  a commer- 
cially viable  robot  arm.  The  software  has 
the  greatest  commercial  application.  The 
system  works  in  conjunction  with  CADET, 
(a  drug  packaging  system  that  places  pills 
in  packets  and  identifies  them  with  bar 
codes)  or  uses  drugs  pre-packaged  by 
the  manufacturer.  The  robot  unit  dispenser 
has  significant  advantages  over  current 
products,  such  as  lower  implementation 
costs  and  flexibility  in  being  able  to  handle 
any  variety  of  tablet  or  capsule. 


OiL/GAS/MINING 


TO 

Gold  Mining 

Incorporated  in  1979,  this  Edmonton  com- 
pany, is  involved  in  the  acquisition,  devel- 
opment and  exploration  of  mineral  claims. 
The  company’s  principle  operations  arise 
from  a contiguous  group  of  23  mineral 
claims  comprising  almost  800  acres  in  the 
province  of  Manitoba.  Extensive  surface 
and  underground  sampling  undertaken  by 
the  company  has  determined  the  exis- 


Incorporated  in  1992,  this  Northern 
Alberta  company  has  been  designing 
and  developing  short  radius  horizontal 
drilling  (SRH)  tools  and  a coiled  tubing 
drilling  (CTD)  system.  A prototype  has 
been  built  for  the  SRH  tool  and  it  has 
excellent  patent  protection.  A patent  has 
been  approved  and  will  be  issued  shortly 
for  the  company’s  CTD  system.  The  com- 
pany’s principal  has  33  years  of  full  time 
oilfield  experience.  In  1973  he  designed, 
patented,  and  manufactured  a coiled  tub- 
ing unit  for  shallow  gas  wells  that  proved 
so  effective  that  those  units  are  used  on 
99  percent  of  the  shallow  gas  wells  today. 
The  principal  is  prepared  to  sell  65  per- 
cent of  the  company.  This  would  entail  a 
price  of  $1  million  of  which  $400,000 
would  be  paid  to  the  principal  for  the  65 
percent  share,  $250,000  would  be  for 
research  and  development  and  $300,000 
for  inventory  and  marketing.  Ongoing 
patent  expenses  would  require  $50,000. 
The  principal’s  retained  shares  could  be 
negotiated  to  royalties  if  desired. 


\ NEW  / 


Since  1976,  this  Calgary  company’s  pur- 
pose has  been  to  conduct  oil  and  gas 
acquisition,  exploration  and  development 
programs  on  behalf  of  its  joint  ventures.  The 
company  employs  29  persons  and  its  aver- 
age daily  managed  and  operated  product 


1540 


Oil  & Gas  Exploration, 
Acquisition  & Development 
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by  the  end  of  1995  was  85  mmcf/day  of  nat- 
ural gas  and  1 ,750  bbl/day  of  crude  oil  and 
liquids.  Cash  flow  for  1995  from  all  historic 
joint  venture  properties  was  approximately 
$30  million.  The  company  is  currently  seek- 
ing investors  for  future  joint  venture 
programs.  To  date  for  the  1996  Joint 
Venture,  approximately  $4  million  of  pur- 
chase transactions  have  been  completed 
representing  a solid  mix  of  currently  produc- 
ing gas  and  oil  reserves.  The  company  has 
undertaken  an  Offering  Memorandum  with 
a target  subscription  of  between  $12  and 
$16  million  and  minimum  investments  of 
$100,000.  The  proceeds  will  be  used  to 
acquire  primarily  natural  gas  as  well  as 
crude  oil  assets  within  Alberta.  Participants 
will  earn  direct  working  interest  in  each  of 
the  properties  acquired. 


This  Calgary  company  develops,  manufac- 
tures and  markets:  a patented  instrument 
calibrating  system,  a gas  flow  computer, 
and  other  instruments  to  measure  and  to 
control  the  flow  of  all  forms  of  energy.  The 
major  markets  for  these  products  are  the 
gas  utilities,  gas  transmission  companies 
and  the  petrochemical  industries  in 
Canada,  the  U.S.  and  around  the  world. 
The  instrument  calibrating  system  is  cur- 
rently at  the  distribution  stage.  The  compa- 
ny holds  patents  on  nine  of  the  most  impor- 
tant features  in  the  automatic  instrument 
testing  and  calibrating  process.  The  gas 
flow  computer  is  at  the  manufacturing  pro- 
totype stage.  The  company  is  in  the  final 
process  of  selecting  and  appointing  five 
“established”  manufacturer’s  agents  to 
market  these  two  products  in  the  U.S.  It  is 
estimated  these  two  products  will  achieve 
sales  of  almost  $1.5  million  by  November 
1997.  Equity  investment  in  the  amount  of 
$250,000  is  required  for  manufacturing 
and  implementing  of  an  aggressive  mar- 
keting program  for  these  two  products. 


5110 

Screens  for  Oil/Gas 

STRATEGIC 

ALLIANCE 

Well  Drilling 

Drilling  Fluids  Treatment  Systems 
(DFTS)  Inc.  manufactures  high  quality 
replacement  screens  for  the  oil  and  gas 
drilling  rig  shale  shakers.  Its  screens 
improve  the  performance  of  conventional 
shakers  by  using  fine  mesh.  DFTS  is 
based  in  Calgary,  employs  6 and  has 
annual  sales  in  the  range  of  $750,000  to  $1 
million.  The  company  is  seeking  working 
arrangements  with  stainless  steel  wire 
cloth  manufacturers/suppliers  to  partici- 
pate in  worldwide  markets  and  is  prepared 
to  discuss  the  transfer  or  sharing  of  its 
product  and  process  technologies. 


5124 

Exploration,  Development  & 

STRATEGIC 

ALLIANCE 

Production  of  Oil  & Gas 

Barrington  Petroleum  Ltd.  is  involved  in 
oil  and  gas  exploration,  development  and 
production.  The  company’s  stocks  are  list- 
ed on  the  Toronto  and  Montreal  Stock 
Exchanges;  its  revenues  are  in  excess  of 
$40  million  annually.  Barrington’s  future 
growth  and  superior  profitability  is  depen- 
dent on  its  ability  to  continue  to  control 
finding  and  on-stream  costs  and  to  main- 
tain these  in  a range  competitive  or  lower 
than  industry  averages.  Barrington  is  seek- 
ing equity  investors  who  could  take  a 
position  in  the  company  through  the  stock 
exchanges. 


5136 

Design  & Manufacturing 

STRATEGIC 

ALLIANCE 

of  Oilfield  Equipment 

Dreco  Energy  Services  Ltd.  is  engaged 
in  the  design  and  manufacture  of  oilfield 
equipment  and  tools  for  the  international 
petroleum  exploration  and  production 
industry.  It  employs  about  600  people  and 
has  annual  revenues  in  excess  of  $80  mil- 
lion. Dreco  focuses  on  providing  superior 
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technological  solutions  for  harsh  and  spe- 
cialized environments.  Dreeo  is  interested 
in  pursuing  strategic  alliance  opportunities 
that  will  assist  the  company  in  achieving  its 
goals  of  technological  differentiation  and 
continued  worldwide  expansion. 


cn 

CXI 

CO 

Pipeline  Repair  & Protection 

STRATEGIC 

ALLIANCE 

United  Pipeline  Systems  Inc.  is  a wholly 
owned  subsidiary  of  Insituform  Mid- 
America,  Inc.  Its  purpose  is  to  develop, 
design  and  implement  quality  solutions  for 
internal  pipeline  corrosion  and  deteriorated 
pipeline  reconstruotion  needs.  United 
employs  35  people  and  has  revenues  in 
excess  of  $5  million.  It  will  consider  various 
types  of  strategic  alliances,  namely  joint 
ventures,  marketing  arrangements  and/or 
agency  representation. 


Pipeline  Equipment 


Proline  Pipe  Equipment  Inc.  is  an 

Edmonton  company  dedicated  to  serving 
the  needs  of  the  pipeline  construction 
industry.  It  is  involved  in  the  manufacture, 
sale  and  rental  of  specialized  pipeline 
equipment  in  Canada  and  the  U.S.  Proline 
is  looking  to  promote  its  products  over- 
seas; arrangements  with  trading  houses  or 
agents  would  be  oonsidered. 


5223 

Manufacturer  of 

STRATEGIC 

ALLIANCE 

Downhole  Tools 

Incorporated  in  1961,  Alberta  Oil  Tool,  a 
division  of  Dover  Corporation,  is  a manu- 
facturer of  downhole  tools  for  the  oil  and  gas 
industry.  It  is  the  sole  Canadian  manufaotur- 
er  of  conventional  sucker  rods  which  are 
produced  at  its  60,000  square  foot  manu- 
facturing facility  in  Edmonton.  The  facility 
makes  extensive  use  of  numeric  controlled 
lathes,  robotics  and  work  cells.  Presently 


serving  various  North  and  South  American 
and  Eastern  European  countries,  Alberta  Oil 
Tool  is  seeking  major  distributors  or  agents 
to  establish  a market  base  for  its  various 
product  lines.  The  company  is  also  pursu- 
ing the  feasibility  of  entering  into  licensing 
arrangements  with  overseas  companies 
interested  in  handling  their  products. 


5227 


Continuous  Sucker 
Rods,  Oilwell  Pumps, 
Sucker  Rod  Pumps 


Highland/Corod  Inc.  is  a manufacturing, 
sales  and  service  company  which  provides 
artificial  lift  equipment  and  well  services 
throughout  Western  Canada,  the  U.  S.  and 
Venezuela.  Based  in  Nisku  and  incorporat- 
ed in  1965,  the  company  is  actively  seeking 
joint  venture  opportunities  with  companies 
capable  of  developing  a service  business 
for  the  company’s  unique  continuous  suck- 
er rod  product.  The  COROD  continuous 
sucker  rod  is  a semi-elliptical  steel  continu- 
ous sucker  rod  which  is  manufactured  in 
seven  sizes  corresponding  to  their  equiva- 
lent round  cross-section  parts.  In  addition, 
the  company  has  developed  a long,  slow 
stroke  pumping  system  for  sucker  rod 
pumps  known  as  ROTAELEX. 


5230 

Downhole  Tools 

STRATEGIC 

ALLIANCE 

TIW  Canada  Ltd.  manufactures  and  sup- 
plies a diverse  range  of  downhole  tools  for 
the  oil  and  gas  industry  worldwide. 
Incorporated  in  1983,  the  company  repre- 
sents the  Canadian  manufacturing  arm  of 
a major  international  company:  TIW 
Corporation.  The  company’s  products  and 
services  are  represented  by  a comprehen- 
sive network  of  sales  representatives  and 
agents  in  every  major  oil  and  gas  region  of 
the  world.  TIW  Canada  Ltd.  is  seeking 
strategic  alliances  with  oil  companies  oper- 
ating overseas  to  expand  markets  for  its 
products  and  to  increase  the  scope  of  its 
products  and  services. 
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Black  Max  Downhole  Tool  Ltd.  is  a man- 
ufacturer and  supplier  of  a diverse  range 
of  downhole  motors  with  numerous  oonfig- 
urations  to  fit  a variety  of  applications.  As  a 
company  at  the  forefront  of  downhole 
motor  technology,  its  products  are  well- 
suited  to:  horizontal  and  directional  drilling, 
coiled  tubing,  well  re-entry,  offshore 
drilling,  straight  hole  drilling,  utility  boring 
and  many  others.  Blaok  Max  is  looking  for 
a marketing  alliance  to  promote  and  dis- 
tribute its  products  beyond  the  North 
American  market.  The  company  has  a par- 
ticular interest  in  pursuing  joint  venture 
agreements  with  companies  familiar  with 
drilling  applioations,  especially  In  uses 
associated  with  horizontal  and/or  direo- 
tional  drilling  aotivities. 


52371  & Gas 

|ij.i,Ljjj/j  Equipment  & Services 


ALLIANCE 

Opsco  ‘92  Industries  Ltd.  is  an  interna- 
tional manufaoturer  of  oilfield  production 
equipment  and  provider  of  teohnical  ser- 
vices for  the  petroleum  Industry.  From  its 
Calgary  location,  the  company  is  involved 
in  design  engineering,  drafting  and  the 
fabrication  of  oilfield  production  equip- 
ment. Opsco  '92  was  inoorporated  in 
1965,  has  sales  of  over  $20  million  annu- 
ally and  employs  134.  The  company  is 
interested  in  establishing  alliances  that 
will  enhance  its  position  as  a supplier  of 
services  and  manufactured  equipment  to 
the  international  oil  and  gas  marketplace. 


5241 

Supply  & Service 

STRATEGIC 

ALLIANCE 

of  Oilfield  Equipment 

Incorporated  in  1952,  this  Edmonton  oom- 
pany  speoializes  in  providing  a range  of 
pipe  handling  services  and  rental  equip- 
ment for  the  oil  and  gas  Industry.  Rig 


Service  Equipment  Ltd.  is  actively  seeking 
strategic  alliances  with  potential  oilfield  ser- 
vice partners.  Likely  joint  venture  partners 
will  inolude  produoers  of  related  products 
or  servioes  such  as  equipment  rentals,  pipe 
handling,  power  tongs,  pipe  jacks,  power 
swivels,  blow  out  preventers,  fishing  tools, 
handling  tools,  drill  pipe  and  drill  collars. 


Downhole  Repair/Remedial 
Tools,  Electronic 
Wireline  Services 


Inoorporated  in  1983,  Weatherford 
Homco  provides  a complete  line  of  down- 
hole repair  and  remedial  tools,  eleotronio 
wireline  services  and  supervisory  assis- 
tanoe  to  the  oil  and  gas  industry.  This 
Nisku  based  company  specializes  in 
providing  a wide  range  of  repair  and 
remedial  tools  including  finishing  tools, 
outting  tools  and  underreaming  tools 
as  well  as  internal  and  external  casing 
patches.  With  its  background  of  consider- 
able international  experience,  Weatherford 
Homoo  is  seeking  to  enter  into  agency 
agreements  that  will  strengthen  its  position 
both  in  markets  it  presently  serves  and  in 
additional  export  markets. 


5244 

Analytical,  Flow 

STRATEGIC 

ALLIANCE 

& Control  Instrumentation 

Westech  Industrial  Ltd.  is  a sophisticat- 
ed engineering  sales  group  specializing  in 
analytical,  flow  and  oontrol  instrumentation 
for  a broad  spectrum  of  industries,  includ- 
ing oil  and  gas,  ohemical/petrochemioal, 
pulp  and  paper,  power  generation  and 
gas  prooessing.  Incorporated  in  1966, 
Westeeh  has  significant  knowledge  pools 
in  a number  of  industrial  instrumentation 
disciplines.  The  company  is  interested  in 
seouring  joint  venture  partnerships  which 
will  strengthen  Its  marketing  activities 
and  enhance  its  position  in  markets  of 
strategic  importance.  Ideally  an  alliance 
would  be  established  with  a oompany 
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involved  in  either  the  distribution  or  manu- 
facture of  specialized  flow  and  control 
instrumentation  products. 


5246 

Custom  Manufacturer  of  Power 

STRATEGIC 

ALLIANCE 

Units  & Generator  Sets 

Waterous  Detroit  Diesel  - Allison  Inc.  is  a 

custom  manufacturer  of  power  units  and 
generator  sets  for  the  oil,  construction  and 
agri-industries.  Incorporated  in  1991,  this 
Edmonton  based  company  engineers, 
assembles,  powers  and  re-powers  a wide 
variety  of  equipment  for  the  oil  and  gas, 
trucking,  mining,  construction,  pulp  and 
paper,  forestry,  agricultural  and  irrigation 
sectors.  The  company  is  looking  for  expan- 
sion opportunities  and  is  seeking  alliances 
which  would  assist  with  the  international 
marketing  of  its  products,  services  and 
custom  manufactured  products. 


5250 

Manufacturer  of  NH3 

STRATEGIC 

ALLIANCE 

& LPG  Equipment 

Western  Rock  Bit  Company  Limited 

(WRB)  is  a manufacturer  and  distributor  of 
an  extensive  and  diverse  line  of  products 
for  the  oil  and  gas  and  agricultural  indus- 
tries. Incorporated  in  1962,  this  Calgary 
company,  through  its  design  and  manu- 
facturing facilities,  also  offers  a variety  of 
customized  and  specialized  services.  The 
company  is  pursuing  potential  strategic 
alliance  opportunities  within  the  oil  and 
gas  industry.  Of  particular  interest  are  joint 
venture  arrangements  for  marketing 
propane  equipment  in  countries  where 
automobile  exhaust  emissions  have 
become  of  primary  environmental  concern. 


5251 

Hydrocarbon  Processing 

STRATEGIC 

ALLIANCE 

Maloney  Steel  Ltd.  offers  design,  fabrica- 
tion, installation,  supervision,  start-up  and 
troubleshooting  services  for  the  complete 


range  of  oil  and  gas  production  equipment 
and  processing  plants.  Incorporated  in 
1964,  this  Calgary  company  has  designed 
and  manufactured  some  of  the  largest  and 
most  sophisticated  equipment  in  the  world. 
Maloney  Steel  Ltd.  is  interested  in  possible 
joint  ventures  and  other  strategic  partner- 
ships that  will  lead  to  an  expansion  of  its 
products  and  services.  These  partnerships 
could  also  help  market  the  company  and 
enhance  its  position  throughout  the  inter- 
national oil  and  gas  industry. 


5252 

Oilweii  Cementing 

STRATEGIC 

ALLIANCE 

Equipment 

Sanjel  Cementers  Ltd.  is  Canada’s 
largest,  independently  owned  oilwell 
cementing  company.  Incorporated  in 
1982,  Sanjel  maintains  laboratory  and 
engineering  facilities  in  Edmonton  and 
administration  and  sales  offices  in  Calgary. 
Sanjel  Cementers  is  an  aggressive,  pro- 
gressive company  seeking  complementary 
services  and  products  to  enhance  the 
existing  product/service  line  through  joint 
ventures  or  licensing  agreements.  In  1995, 
the  company  generated  revenues  of  $61 
million  and  employed  205  people. 


5253 

Sucker  Rod 

STRATEGIC 

ALLIANCE 

Pumps  & Components 

Harbison-Fischer  Canada  Ltd.  was  incor- 
porated in  1985  to  manufacture,  market 
and  service  subsurface  sucker  rod  pumps, 
components  and  accessories  for  the  crude 
oil  production  industry.  The  company  has 
the  distinction  of  building  the  largest  suck- 
er rod  pump  in  the  world:  a 7-3/4  inch  bore 
with  192  inch  stroke  capacity,  producing 
over  9,000  barrels  of  fluid  per  day. 
Harbison-Fischer  exports  to  countries  such 
as  Russia,  Romania,  Poland,  Cuba  and 
Libya.  The  company  continues  to  look  for 
new  markets  and  is  seeking  a long  term 
strategic  relationship  that  would  increase 
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profitability  through  design,  manufacture, 
and  application  of  appropriate  subsurface 
pump  products. 


5254 

Pipeline  & 

STRATEGIC 

ALLIANCE 

Tubular  Products 

Shaw  Industries  Ltd.  is  a Canadian  public 
company  specializing  in  products  and  ser- 
vices for  the  energy  and  resource  indus- 
tries. Incorporated  in  1970,  the  company 
employs  some  500  people  in  its  Alberta 
locations  and  generates  estimated  annual 
sales  of  $230  million.  Today,  subsidiaries 
and  divisions  of  Shaw  Industries  are  found 
throughout  the  world,  providing  a range  of 
products  and  services  for  both  the  domes- 
tic and  international  energy  and  resource 
industries.  The  company  is  interested  in 
pursuing  strategic  alliances  which  would 
assist  the  company  to  secure  international 
market  opportunities  in  the  pipeline  coating 
and  pipeline  inspection  areas. 


Oilfield  Equipment 
Manufacturing 


Stream-Flo  Industries  Ltd.  is  one  of  the 

largest  Canadian  owned  manufacturers  of 
oilfield  equipment.  Since  1976,  this 
Edmonton  company  has  been  providing 
quality  products  designed  to  meet  the  tech- 
nical and  service  requirements  unique  to 
Canadian  operating  conditions.  Stream-Flo 
Industries  Ltd.  is  seeking  to  establish  strate- 
gic partnerships  with  firms  involved  in  com- 
plementary businesses  within  the  oil  and 
gas  industry.  The  company  is  also  interest- 
ed in  marketing  alliances  or  technology 
transfers  that  will  enhance  its  market  posi- 
tion or  enhance/expand  its  product  line. 


5282 

Oil  & Gas  Emergency 

STRATEGIC 

ALLIANCE 

Response  Services 

SafetyBoss  Canada  has  established  a 
reputation  as  one  of  the  world’s  top  firms  in 


providing  the  oil  and  gas  industry  with 
emergency  response  services  for  produc- 
tion facility  fires,  severe  oil  and  gas 
blowouts  and  standby  fire  protection  dur- 
ing high  hazard  operations.  Incorporated 
in  1956,  the  company  is  seeking  joint  ven- 
ture partners  to  assist  the  company  in 
expanding  its  oilfield  safety  programs,  fire 
training  technology  and  services  to  mar- 
kets in  North  and  South  America. 


5363 

Oil  & Gas  Horizontal 

STRATEGIC 

ALLIANCE 

& Directional  Drilling  Services 

Ryan  Energy  Technologies  Inc.  is  a 

public  company,  trading  on  the  Alberta 
Stock  Exchange,  that  supplies  horizontal 
and  directional  drilling  services  to  ail  sizes 
of  oil  and  gas  companies.  The  company 
currently  has  a total  of  seven  systems 
operating  throughout  Western  Canada  at 
any  given  time,  employs  31  and  has 
annual  sales  of  $9.3  million.  Ryan  has 
completed  pioneering  development  of  a 
new  Measurement  While  Drilling  tool  in 
addition  to  successfully  developing  pro- 
prietary horizontal  and  directional  drilling 
software.  Ryan  is  seeking  strategic 
alliances  with  technologically  sound, 
complementary  companies  to  pursue 
research  and  development  activities  and 
to  expand  the  company  internationally, 
particularly  in  South  America. 


Petroleum  Training 
& Consuiting  Services 


Portatrain  On-Site  Training  is  a training 
and  technology  transfer  firm  specializing 
in  custom  program  design  and  delivery 
for  the  oil  and  gas  industry.  Established 
in  1980,  Portatrain’s  training  programs 
are  task-driven  and  process/equipment 
specific,  maximizing  the  clients’  return  on 
their  money.  Portatrain  maintains  a per- 
manent staff  of  four  and  also  draws  on  its 
network  of  consultants  and  industry  prac- 
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titioners  who  have  maintained  their  tech- 
nical edge.  Portatrain  is  seeking  strategic 
alliances  in  the  form  of  marketing  and 
service  support  internationally,  particular- 
ly in  Pakistan.  The  company’s  require- 
ments include  technical  expertise  and  a 
financial  commitment. 


RECREATION/TOURISM/ 

ENTERTAINMENT 


1322 

Hotel  Accommodation 

■■ 

This  new  Alberta-based  company  was 
incorporated  in  1994  to  develop  and 
operate  a full-service  hotel  in  a growing 
community  in  north-central  Alberta.  The 
proponents’  plan  is  to  build  a full-service 
hotel  in  two  phases.  Phase  One  will  con- 
sist of  45  upper  standard  rooms  and  five 
suites:  a fitness  facility  and  sauna,  a 40 
seat  restaurant  and  meeting/conference 
facilities.  The  region  where  the  hotel  is  to 
be  built  has  experienced  significant  eco- 
nomic growth  in  recent  years  and  this 
trend  is  expected  to  continue.  The  com- 
pany is  seeking  investment  of  $2.1  million 
to  complete  the  financing  package  for 
this  project. 


Recreation/Tourism 
Vacation  Rental  Trailers 


Incorporated  in  1994,  this  Calgary  com- 
pany has  developed  a unique  concept 
for  the  seasonal  accommodation  of  for- 
eign visitors  on  camping  vacations 
throughout  Alberta  and  British 
Columbia.  The  company  has  negotiated 
agreements  with  the  owners  of  14 
campgrounds  at  major  Western  tourist 
destination  centers.  It  will  locate  10  sta- 
tionery travel  trailers  at  each  destination 
and  visitors  can  travel  from  one  location 
to  another  on  a pre-arranged  itinerary 


by  use  of  a rental  car  or  van.  All  the 
travelers’  needs  will  be  in  place  once 
they  have  arrived  at  their  destination. 
The  company  has  identified  the  German 
speaking  population  of  Europe  as  its  ini- 
tial target  market.  In  1995,  the  princi- 
pals attended  the  world’s  premier 
tourism  event  where  the  company’s 
concept  was  received  enthusiastically 
by  the  German  travel  community. 
Negotiations  are  currently  proceeding 
with  five  major  wholesalers  from 
Germany  and  Austria.  The  company 
requires  $2.1  million  to  finance  the  pur- 
chase of  the  initial  140  trailers. 


Adult  Entertainment/ 
Recreation  Center 


This  company,  founded  in  1985,  is  look- 
ing to  expand  into  the  entertainment 
industry.  It  is  proposing  to  develop  an 
unique  adult  entertainment  center  which 
would  be  the  largest  facility  of  its  type  in 
the  metropolitan  Edmonton  area.  The 
facility  would  feature  50  pool/billiard 
tables,  10  shuffleboards,  6 foosball 
tables,  six  5-pin  and  four  10-pin  bowling 
lanes  as  well  as  a restaurant/  lounge,  a 
full  liquor  license  and  a stage  for  musical 
entertainment.  The  company  will  also 
seek  approval  for  the  installation  of  video 
gambling  machines.  Equity  investment  of 
$3.5  million  is  being  sought  from  both 
participating  and  non-participating 
investors.  Funds  will  be  used  for  the  pur- 
chase of  the  site  and  building,  tenant 
improvements  and  operating  capital. 


15071  Motor  Hotel 

Accommodation 


The  general  partner  of  this  opportunity  has 
entered  into  a franchise  agreement  for  the 
construction  and  operation  of  a hotel  in 
Edson,  300  km  west  of  Edmonton.  The 
property  will  have  120  rooms  on  three 
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floors  and  will  be  constructed  on  land 
occupying  space  from  2.55  acres  to  5.10 
acres.  The  site  is  located  in  an  area  of 
expanding  commercial  development,  par- 
ticularly fast-food  outlets.  Facilities  will 
include  an  aquatic  center  with  a 3 story 
waterslide,  whirlpool,  some  adjoining 
rooms  and  meeting  rooms.  A limited  part- 
nership will  be  formed  composed  of  60 
units  with  a purchase  price  of  $100,000 
each.  Approximately  90  percent  of  the 
units  are  available  to  non-participating 
investors. 


Hotel  Development 
in  West  Edmonton 


This  Edmonton  company  is  looking  to 
develop  a 125  all-suite  hotel  close  to  the 
West  Edmonton  Mall.  The  company  plans 
on  building  the  Edmonton  hotel  after  its 
successful  hotel  in  downtown  London, 
Ontario.  Each  suite  will  have  a kitchenette 
and  separate  sleeping  and  living  areas, 
which  could  easily  and  affordably 
accommodate  a family  of  four.  Out-of- 
town  families  visiting  the  mall  will  be  the 
main  target  market  for  the  hotel.  The 
company  has  already  chosen  a site  in 
west  Edmonton  and  is  looking  for  $8  mil- 
lion to  buy  the  land  and  build  and  furnish 
the  hotel. 


Simulation  Theater 


This  Edmonton  company,  incorporated  in 
1994,  operates  a simulation  theater 
designed  to  provide  riders  of  all  ages  with 
a totally  safe  “thrill”.  The  ride  is  an 
advanced  motion  simulation  theater  sys- 
tem featuring  computer  controlled, 
hydraulically  actuated  seats  that  move  with 
the  action  on  the  screen.  Phase  I of  the 
marketing  program,  which  was  completed 
in  December,  entailed  gaining  consumer 
awareness  of  the  product.  Phase  II  which 


commenced  in  January  1995,  entails  phys- 
ically attracting  the  consumer  to  purchase 
a ticket.  Success  with  Phase  II  will  yield  a 
significant  return  on  invested  funds. 
Projected  revenues  for  1995  are  over  $1 
million.  The  company  is  seeking  an  equity 
investor  to  assist  them  in  implementing 
Phase  II  of  its  marketing  program.  A 20 
percent  equity  position  is  available  for  a 
$200,000  investment. 


Winter  Rodeo  Series 


This  Calgary  based  company  was  incor- 
porated in  1990  for  the  purposes  of 
establishing  a winter  rodeo  series  in  the 
Calgary  area.  The  company  proposes  to 
lease  and  operate  a rodeo  arena  current- 
ly located  in  a community  about  28  miles 
west  of  Calgary.  The  rodeo  will  operate 
for  approximately  44  days  beginning  in 
the  period  November,  1996  to  May,  1997. 
This  rodeo  will  be  marketed  as  a family 
oriented  event  and  will  have  the  six  stan- 
dard rodeo  events,  plus  team  roping, 
clowns  and  mutton  busting.  Crowd  par- 
ticipation events  will  also  be  included  to 
add  to  the  excitement  and  entertainment 
value  of  these  events.  The  company  is 
presently  seeking  equity  of  $125,000. 
These  funds  will  be  used  to  develop  and 
market  this  rodeo,  while  a portion  will  also 
be  held  as  a purse  guarantee  to  assist 
with  membership  sales. 


‘Soft  Adventure” 
Tour  Operator 


Incorporated  in  1993,  this  company’s  pur- 
pose is  to  provide  customized  adventure 
holidays  for  overseas  tourists  visiting 
Western  Canada.  Tour  packages  will  con- 
sist of  12  days  of  visiting  various  locations 
between  Calgary  and  Vancouver,  camping 
in  luxurious  motorhomes  and  participating 
in  a wide  range  of  activities.  In  winter 
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months,  the  tours  will  inolude  skiing  at 
eight  of  Western  Canada’s  world  class  ski 
hills.  The  company  currently  holds  a list  of 
more  than  200  tour  wholesalers  worldwide 
who  have  specifically  requested  the 
services  being  offered.  The  company  is 
seeking  $100,000  in  equity  financing  for 
the  start-up  costs  of  the  business  and 
for  acquiring  the  necessary  equipment  to 
conduct  the  tours. 


15061  Wagon  Train 

Adventure  Tour 


Incorporated  in  1995,  this  Alberta  compa- 
ny is  located  in  Busby;  north  of  Edmonton. 
It  offers  a unique  western  vacation  which 
allows  its  participants  to  experience  life  as 
it  was  for  the  pioneers  when  they  opened 
up  the  western  frontier.  The  adventure  con- 
sists of  a three-day  covered  wagon  train 
ride  through  the  foothills  of  the  Canadian 
Rocky  Mountains  where  patrons  will  be 
treated  to  some  of  Alberta’s  finest  scenery. 
Patrons  will  ride  and  sleep  in  the  wagons, 
eat  under  the  open  sky  and  be  entertained 
by  musicians,  story-tellers,  cowboy  poets, 
etc.,  by  the  camp  fire  in  the  evenings. 
Revenues  for  the  first  year  are  projected  to 
be  $284,000.  Equity  financing  of  $250,000 
is  being  sought  for  the  initial  start-up  costs. 
A total  of  40  percent  of  the  company  is 
available  to  investors. 


This  tourism  company,  based  in  Nanton 
which  is  just  outside  of  Calgary,  is  in  the 
business  of  providing  vacations  and  relat- 
ed services  primarily  to  the  niche  market 
of  seniors  and  persons  with  disabilities. 
The  company  has  three  programs  all 
specifically  designed  to  meet  the  needs 
of  this  niche  market:  a country  inn  which 
will  take  advantage  of  the  view  of  the 
foothills;  a travel  agency;  and  travel  guide 


books  for  Alberta  (ultimately  Canada, 
U.S.  and  Europe).  Equity  investment  of 
$100,000  is  being  sought  to  help  facilitate 
the  development  of  the  country  inn.  The 
capital  will  be  used  to  develop  the  prop- 
erty and  for  the  renovations  which  will  be 
required.  Both  participating  and  passive 
investors  are  sought. 


Incorporated  in  1992,  this  Lacombe  com- 
pany was  established  to  construct  and 
operate  an  18  hole  golf  course  and  club- 
house. All  permits  and  plans  are  in  place. 
A course  layout  has  been  drafted  and  con- 
struction has  commenced.  The  first  nine 
holes  were  opened  in  August  1994  and  the 
company’s  construction  continues.  The 
principals  have  invested  $560,000  towards 
this  project  and  an  additional  $250,000  is 
required  to  complete  the  development. 
Minimum  investments  of  $100,000  are 
being  sought  by  the  company. 


5056 

Helicopter  Tours  & 

STRATEGIC 

ALLIANCE 

Mountain-Top  Teahouse 

Canadian  Rockies  Touring  Ltd.  (CRT)  is 
in  the  process  of  completing  two  main 
tourist  destinations:  the  stately  mountain 
top  Mt.  Lady  MacDonald  Teahouse  acces- 
sible only  by  helicopter,  and  “The  Hangar”, 
a restaurant/souvenir  and  aviation  theme 
centre,  located  at  the  Canmore  heliport,  on 
the  eastern  edge  of  Banff  National  Park. 
CRT  is  interested  in  pursuing  marketing, 
joint  ventures  and/or  licensing  alliances  for 
construction  capital. 


5379 

Entertainment  Simulators 

STRATEGIC 

ALLIANCE 

Incorporated  in  1993,  Cybercraft 
Canada  Ltd.  manufactures  an  innovative, 
15  seat,  self-contained  robotic  - cinematic 
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amusement  simulator.  The  simulator  pro- 
vides a three  to  six  minute  virtual  reality 
“ride”  of  any  of  a number  of  land,  sea, 
spaoe  or  air  computer  animated/live 
action  adventures.  The  simulator  uses  a 
digitally  controlled  motion  system  and 
an  audio-visual  system  to  recreate  the 
Illusion  of  speed,  acceleration,  and 
adventure.  Complete  motion,  sound  and 
wind  generators,  computer-synchronized 
with  the  visual  Image,  makes  every  action 
incredibly  true-to-life.  Cybercraft  is  seek- 
ing joint  ventures  and  licensing  agree- 
ments for  its  entertainment  simulators 
with  persons  who  are  interested  in  man- 
aging and  marketing  their  own  simulator, 
whether  it  be  permanent  or  mobile. 


RETAIL/WHOLESALE 


oo 

CM 

Retail  Golf  Chain 

Incorporated  in  1984,  this  Calgary  com- 
pany has  established  itself  as  the 
largest  independently  owned  golf  retail- 
er in  Western  Canada.  To  maintain  its 
competitive  advantage,  .it  provides  a 
wider  selection  of  product  than  competi- 
tors and  offers  seasonable  prices  with 
superior  service.  The  company  is  prof- 
itable and  has  annual  sales  in  excess  of 
$4  million.  Five  of  the  six  company  man- 
agers have  been  with  the  firm  since  its 
inception.  An  investment  of  $1  million  is 
being  sought  in  order  to  pursue  future 
expansion  plans.  Flalf  of  the  funds  are 
sought  as  equity  in  exchange  for  a 49 
percent  interest. 


\ NEW  / 


Incorporated  in  1996,  this  Edmonton 
area  company  was  formed  to  promote 
an  inexpensive  training  device  that 
develops  muscle  memory,  strength  and 
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Golf  Swing/Low  Back  Strength 
& Flexibility  Training  Device 


flexibility  for  the  perfect  golf  swing  and 
as  a rehabilitative  and  preventative  tool 
for  golfers  with  lower  back  pain  poten- 
tial. The  company  utilized  the  biome- 
chanical and  kinesiological  expertise  of 
two  Doctors  of  Chiropractic  to  design  a 
workable  prototype  (a  vacuum  molded 
prototype  with  adjustable  tension  dials) 
and  a U.S.  patent  has  been  approved 
as  of  December  1995.  The  company 
has  had  the  product  evaluated  by  PGA 
touring  pros,  (one  of  whom  is  a former 
U.S.  Open  Champion)  who  are  very 
excited  about  its  capacity  as  a teaching 
device  and  strength  and  flexibility  trainer 
and  are  prepared  to  endorse  the  prod- 
uct. Estimated  net  income  for  the  first 
two  years  of  operation  is  in  excess  of 
$20  million.  A potential  manufacturer/ 
assembler  has  been  identified  and  the 
company  is  seeking  $3  million  in  equity 
financing  from  passive  investors  for  pro- 
duction, marketing,  distribution,  and 
international  patents.  Strategic  alliances 
in  the  form  of  distributor  arrangements 
are  also  sought  or  a joint  venture 
arrangement  may  be  possible. 


Successful  Restaurant 
Expansion 


This  popular,  contemporary  dining 
establishment  first  opened  in  Calgary  in 
1981.  Situated  in  a busy,  central  loca- 
tion, the  original  outlet  Is  a casual  cafe 
and  lounge  offering  a multi-ethnic  menu, 
priced  under  $9.95.  The  company  now 
plans  to  expand  to  include  a second 
location.  The  new  location  will  Incorpo- 
rate the  company’s  dynamic,  value- 
oriented  philosophy,  with  modifications 
to  accommodate  a western  saloon-cafe 
theme.  The  company  is  seeking  an 
investment  partner  or  partners  to  con- 
tribute $500,000  towards  the  develop- 
ment of  the  new  cafe  and  lounge,  for 
which  management  is  prepared  to  offer 
up  to  50  percent  equity. 
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Founded  in  1979,  this  Edmonton 
based  eompany  has  successfully  pub- 
lished and  marketed  learning  materials 
to  the  educational  marketplace.  The 
company  has  developed  a reputation 
for  producing  high  quality,  visually 
stimulating,  reasonably  priced  learn- 
ing materials  designed  to  meet  specif- 
ic curriculum  needs.  The  company  is 
presently  developing  a complete  line 
of  digitized  learning  resources  with  the 
company’s  first  interactive  CD-ROM 
released  in  the  fall  of  1995.  Equity  of 
$300,000  is  sought  from  passive 
investors.  Eunds  will  be  used  to 
expand  the  company’s  publishing  pro- 
gram. In  addition,  the  company  is 
aggressively  seeking  distribution 
agreements  in  international  markets. 


Consunner  Disinfection 
Products 


This  Edmonton  based  company  has 
been  granted  the  exclusive  marketing 
and  distribution  rights  for  a disinfection 
wipe  product  and  is  positioning  itself  as 
a major  supplier  of  disposable  and 
reusable  wipe  products  in  the  North 
American  consumer  market.  The  product 
is  a non-woven  wipe  onto  which  an 
effective  but  hand-safe  disinfection  for- 
mulation is  ionically  bonded.  The  hospi- 
tal-type disinfectant  is  capable  of  killing 
all  bacteria  and  most  viruses  on  contact. 
The  product  has  a color  indicator  in  the 
form  of  stripes  which  is  chemically  bond- 
ed to  the  actives  allowing  the  user  to  see 
when  the  wipe  is  no  longer  effective.  The 
company  is  seeking  $250,000  (U.S.)  for 
the  commercialization  of  the  product, 
ongoing  working  capital,  research  and 
development  and  implementation  of  the 
marketing  strategy. 


1294| 

Revolutionary  Bedding 

m 

Products 

This  Calgary  company  was  incorporated 
in  1991  to  introduce  new,  high-end  bed- 
ding products  to  the  North  American 
market.  Accepted  and  proven  design 
innovations  from  Germany,  Australia, 
New  Zealand  and  Japan  have  been 
incorporated  into  a new  line  of  beds 
unlike  any  other  in  terms  of  health  and 
comfort.  The  company  is  seeking  private 
capital  in  the  amount  of  $375,000  to 
finance  the  launch  of  its  revolutionary 
bedding  system. 


1455| 

Sports  Bar 

m 

& Gift  Shop 

This  newly  established  business  opportu- 
nity is  located  in  an  Alberta  community 
located  approximately  3 hours  south-east 
of  Edmonton.  The  company  proposes  to 
renovate  an  existing  building  within  the 
community  and  operate  a multi-purpose 
facility  which  will  include  a sportsbar, 
billiards/pool  tables,  arcade  games  and  a 
dance  floor.  In  addition,  the  company  is 
also  proposing  to  offer  a limousine  service 
and  a light  food  service  on  the  premises. 
A rotisserie  chicken  delivery  service  will 
also  be  offered.  As  a start-up  business, 
the  principals  are  currently  seeking 
$200,000  to  bring  the  opportunity  to  the 
commercialization  stage.  Equity  will  be 
used  to  assist  with  the  purchase  of  a 
building  and  to  proceed  with  interior  and 
exterior  improvements. 


This  Calgary  company  incorporated  in 
1990  and  has  developed  an  ultrasonic 
machine  that  cleans  golf  club  heads  and 
grips  in  about  two  minutes.  This  non-abra- 


47 


sive  process  uses  a biodegradable  acti- 
vating agent;  it  contains  no  phosphates, 
petroleum  distillates,  no  solvents,  and  is 
not  subject  to  any  regulatory  controls  on 
disposal.  The  company  will  market  its 
product  through  distributors,  revenue 
sharing  with  golf  course  operators,  and 
revenue  sharing  through  limited  partner- 
ships. Initial  interest  has  been  strong  from 
parties  as  far  away  as  Singapore, 
Malaysia,  and  the  United  Kingdom. 
Investment  of  $100,000  is  required  for 
product  launch. 


Mind  Enhancement/ 
Relaxation  Devices 


Incorporated  in  1981,  this  Edmonton  com- 
pany, is  a market  leader  in  the  design  and 
manufacture  of  mind  enhancement  prod- 
ucts. These  devices  use  light  and  sound  to 
guide  the  user  to  altered  states  of  con- 
sciousness associated  with  deep  relax- 
ation. The  uses  for  this  product  include: 
relaxation,  stress  control,  increased  creativ- 
ity, chronic  pain  management,  enhancing 
athletic  performance  and  a non-drug 
approach  to  attention  deficit  disorder. 
Distributors  market  the  product  in  North 
America,  Europe  and  Japan.  The  company 
is  looking  for  equity  of  $200,000  to  increase 
and  modify  production  and  to  expand  and 
update  marketing.  Ownership  is  being 
offered  and  investors  with  market  consult- 
ing and/or  production  skills  are  desirable. 


This  recently  incorporated  Edmonton 
company  was  formed  to  introduce  a line 
of  adaptive  clothing  for  long  term  care 
individuals.  The  company  plans  to 
address  a poorly  served  market  niche  for 
physically  and/or  cognitively  challenged 
individuals  who  require  specially 
designed  clothing  that  is  affordable  and 
of  a high  quality.  Established  by  a 


Registered  Nurse,  the  business  will  also 
offer  associated  health  care  consulting 
and  management.  The  company  is  seek- 
ing $100,000  in  equity  capital  to  start-up 
and  commercialize  the  business. 


Illuminated  House 
Numbering 


This  Calgary  giftware  company,  incorpo- 
rated in  1981,  brings  in  exclusive  lines  of 
imported  giftware  and  tableware  prod- 
ucts. It  is  now  introducing  illuminated 
numbers  for  residential  homes  which 
feature  rain-tight  photo  electronic  cells 
with  a twin  tube  and  fluorescent  lamp  that 
lights  up  at  dusk  and  turns  off  at  dawn. 
The  company  also  will  be  expanding  into 
customized  graphics  to  allow  for  unique 
designs,  colors,  and  sizes  of  signage. 
Equity  of  $200,000  is  being  sought  to 
complete  the  product  launch. 


This  Calgary  company  is  creating  a new 
French  restaurant  concept.  The  restaurant 
will  be  a small  enterprise  of  60  to  90  seats 
and  a bar  seating  15  to  20.  The  key  menu 
item  is  a product  developed  from  an  old 
French  recipe  dating  from  the  14th  centu- 
ry. The  product,  historically,  was  cooked 
directly  on  the  stone  of  a bread  oven  and 
was  made  with  apples,  then  sugared.  The 
principals  together  have  over  40  years  of 
restaurant  experience.  They  operated  a 
restaurant  in  Strasbourg,  France  where  for 
the  last  three  years  they  were  perfecting 
the  recipe  and  developing  12  other 
recipes  based  on  this  product.  The  com- 
pany’s name  and  product  have  been 
registered  as  trade  names  in  Alberta  and 
are  in  the  process  of  being  registered  fed- 
erally. An  investment  of  $300,000  is  being 
sought  to  finance  the  start-up  costs  of  the 
pilot  restaurant  and  to  aid  the  company  in 
becoming  a franchiser. 
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5021 

Specialty  Cruise  Agency 

STRATEGIC 

ALLIANCE 

Islands  In  the  Sun  markets  cruise  pack- 
ages for  specialty  cruise  operators  based 
outside  of  Canada.  It  promotes  these  cruis- 
es as  a cruise  wholesaler  to  travel  agents 
across  Canada.  Established  in  1981,  the 
company  now  has  annual  revenues  of  $1 .5 
million  and  employs  4 people.  Islands  in 
the  Sun  is  seeking  a strategic  alliance  that 
would  allow  them  to  utilize  their  resources 
in  their  off-season  during  the  summer  - 
perhaps  as  an  inbound  operator.  The  com- 
pany is  also  exploring  a barge  oruise  con- 
cept similar  to  those  in  England  and 
Erance  for  the  larger  and  populated  rivers 
in  Alberta.  A second  ooncept  being 
explored  is  the  development,  production 
and  distribution  of  a specialty  cruise  cata- 
logue which  would  provide  an  overview 
and  sample  of  information  on  each  individ- 
ual product  represented  by  Islands  in  the 
Sun  Cruises.  Strategic  alliance  partners 
are  sought  to  help  realize  these  concepts. 


5105 

Skin  & Hair 

STRATEGIC 

ALLIANCE 

Care  Products 

International  Laboratories  (Canada)  Ltd. 

is  a Calgary  manufacturer  of  a wide  range 
of  skin  and  hair  products.  The  company’s 
advantage  lies  in  its  flexibility,  its  low  cost 
capital  base,  its  simplified  manufacturing 
techniques  and  its  ten  years  of  manufac- 
turing and  product  development  experi- 
ence. International  Laboratories  is  seeking 
a joint  venture  partnership  with  overseas 
distributors  of  skin  and  hair  care  products. 


521 

Interactive  Video 

STRATEGIC 

ALLIANCE 

Products 

The  Image  Works  Creative  Enterprises  is  a 
division  of  The  Image  Works  Alberta  Inc., 

a film  and  video  production  company  that 
has  received  over  35  national  and  interna- 


tional awards.  The  Creative  Enterprises 
division’s  primary  goal  is  to  create  innova- 
tive, commercial  products  that  will  open 
new  areas  of  profitability.  To  this  end,  it  is 
producing  an  interactive  wine  tasting, 
appreciation  and  promotional  product  for 
mass  distribution  to  the  North  American 
marketplace.  This  package  combines  a 
humorous,  yet  knowledgeable  video  with 
sample  bottles  of  featured  wines.  Image 
Works  is  interested  in  partnering  with  a 
wine  company  to  progressively  pursue 
new  avenues  of  marketing. 


F.E.  Briggs  and  Company  Innovations 
Ltd.  is  an  Edmonton  company  that  has 
developed  and  now  markets  a unique 
golf  skill  training  device.  The  product 
works  on  the  principle  of  building  mus- 
cle memory  to  promote  a good  swing, 
quickly  and  consistently  identifying  mis- 
alignment and  other  swing  faults  to  the 
golfer.  To  date,  E.E.  Briggs  has  devel- 
oped and  tested  a final  prototype,  which 
is  being  evaluated  for  patentability  in 
Canada,  the  U.S.  and  U.K.  The  compa- 
ny is  seeking  licensing,  marketing  or 
other  strategic  relationships  to  help  in 
building  an  effective  wholesale  and 
retail  distribution  network. 


5340 

Sport  Weight 

STRATEGIC 

ALLIANCE 

Training  Device 

Prairie  Mountain  Trading  Ltd.  is  an 

enterprise  devoted  to  the  import/export 
of  consumer  goods.  The  company  con- 
ducts business  primarily  in  the 
Southeast  Asia,  Mexico  and  North 
Africa  markets.  Currently  the  company 
is  focusing  its  efforts  on  the  marketing 
and  distribution  of  a sports  training 
device  known  as  the  “Power  Rap”.  This 
product  is  a weighted  device  which 
readily  attaches  to  the  shafts  of  sports 
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equipment  such  hockey  sticks  and 
tennis  racquets.  This  product  works  to 
enhance  the  strength  and  endurance  of 
the  participant  in  a particular  sport 
through  the  principle  of  musole  memo- 
ry. Prairie  Mountain  Trading  Ltd.  is  look- 
ing for  a company  or  individual  with  the 
ability  and  interest  to  invest  in  an 
enhanoed  marketing  and  promotional 
campaign  in  support  of  the  company’s 
product  line.  The  company  is  also  inter- 
ested in  exploring  lioensing  agreements 
with  prospective  partners. 


5427 

Computerized 

STRATEGIC 

ALLIANCE 

Golf  Consultation 

Standing  in  Motion  Ltd.  is  a company 
started  by  a local  golf  teaoher  In  the  sum- 
mer of  1995.  The  oompany  combines  the 
ASTAR  digital  video  system  with  the 
Golfteks  Pro  V swing  analyzer  to  give  a 
unique  servioe  to  those  looking  for  golf 
lessons  or  swing  consultation.  The  ASTAR 
is  a digital  video  system  that  relies  on  a 
computer  rather  than  a videotape  to  record 
and  display  images.  Due  to  the  storage 
capacity  and  speed  of  the  oomputer  and 
the  incredible  sophistication  of  the  software, 
ASTAR  is  faster  and  more  versatile  than 
any  videotape  system.  At  present,  Standing 
in  Motion  is  looking  to  partner  with  looal  golf 
professionals  in  the  Edmonton  area.  In  the 
longer  term.  Standing  in  Motion  is  looking  to 
sell  its  unique  golf  oonsultation/instruotion 
package  overseas. 


SERVICE 


Management  Development 
Services 


This  Calgary  based  company  has  branoh 
offices  in  both  Red  Deer  and  Edmonton. 
It  was  founded  in  1992  to  profitably 
develop  and  market  a unique,  high  value. 


adult  learning  tool.  The  learning  tool  is  a 
structured  system  designed  to  assist 
oompanies  in  reducing  waste,  improving 
business  and  increasing  productivity  by 
focusing  on  the  people:  management, 
employees,  and  customers.  Its  unique 
focus  draws  on  existing  skills  of  the 
participants  and  adapts  those  skills  to 
ourrent  situations  in  the  workplace.  The 
company  is  seeking  an  equity  investment 
of  $1,325  million  phased  in  over  the  next 
two  years  to  speed  market  development 
in  Canada,  principally  in  Ontario,  British 
Columbia,  and  in  the  U.S. 


1458  Real  Estate 

Marketing  Service 


Incorporated  in  1995  as  an  extension  of  an 
established  Calgary  based  real  estate  bro- 
kerage, this  company  has  developed  as  a 
franchise  organization  which  enrolls  real 
estate  brokers  into  an  alternate  system  of 
listing  and  selling  real  estate.  The  compa- 
ny is  proposing  to  offer  a full-service 
“super  real  estate  store”  which  brings  all 
aspects  of  real  estate  services  together 
under  one  umbrella.  Customers’  properties 
will  be  graphically  displayed  with  color  pic- 
tures supported  by  appropriate  informa- 
tion. Prospeotive  buyers  are  able  to  select 
and  review  properties  by  a range  of  partio- 
ulars  from  their  home  or  at  a franchise 
viewing  center.  The  company  is  seeking 
$1  million  to  launch  Its  franchise  operations 
and  to  purchase  the  required  computer 
equipment. 


14601 

Professional/Corporate 

■■ 

Training  Program 

This  Edmonton  based  company  is  the 
developer  and  manufaoturer  of  an  informa- 
tion management  program  speoifioally 
designed  for  business  people  and  profes- 
sionals to  enable  them  to  deal  with  the  flood 
of  new  information.  The  oompany’s  reading 
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program  is  based  on  identifying  physioal 
and  habitual  factors  which  tend  to  limit  read- 
ing speed  and  reducing  or  eliminating 
them.  The  program  is  marketed  on  video 
format  consisting  of  eight  lessons,  each 
requiring  approximately  one  and  half  hours 
to  complete.  Each  video  is  designed  to  fol- 
low a structured  format  that  combines 
lecture  and  physical  eye  exercises.  The 
company  is  seeking  investment  of  $1.5  mil- 
lion to  help  expand  into  Eastern  Canada 
and  the  U.S.  Funds  will  be  used  to  replace 
existing  debt  and  for  working  capital. 


This  Edmonton  based  company  special- 
izes in  asset-based  equipment  leasing.  It 
currently  manages  lease  portfolios  for  pri- 
vate investors  totaling  about  $5  million.  The 
company  leases  equipment  that  is  relative- 
ly “low-tech”,  holds  its  value  and  is  readily 
re-saleable.  The  clientele  is  made  up  of 
mostly  smaller  businesses,  many  of  them 
contractors.  The  company  deals  through- 
out Alberta  and  adjacent  areas  in 
Saskatchewan  and  British  Columbia.  The 
company  is  seeking  additional  lease  fund- 
ing of  $2  million  to  accommodate  current 
demand  for  lease  contracts.  Qualified 
investors  can  choose  to  participate  by  pur- 
chasing common  shares  in  a new  lease 
investment  company  managed  by  the 
company  or  by  purchasing  preferred 
retractable  shares. 


Safety  Services 
& Products 


Founded  in  1986,  this  Calgary  company  is 
presently  Canada’s  largest  safety  training 
company.  The  program  specializes  in 
training  for  industrial  staff  by  providing  cus- 
tom design  of  safety  and  rescue  systems, 
combined  with  classroom  and  on-site  train- 
ing. Training  applications  include  such 
areas  as  the  management  of  hazardous 


materials  and  prevention  of  FI2S  related 
injuries  as  well  as  dominance  in  the  areas 
of  aerial  and  confined  space  rescue. 
Equity  of  $350,000  is  being  sought  to 
expand  programs  and  a 49  percent  inter- 
est is  being  offered. 


Educational  Funding  & 
Scholarship  Program 


This  Alberta  company  is  seeking  to  partner 
with  parents,  educators  and  the  business 
community  to  establish  a pool  of  funding 
that  is  intended  to  supplement  volunteer 
driven  funding  raised  to  support  extra- 
curricular activities  in  Alberta’s  education 
system.  Incorporated  in  1994,  the  compa- 
ny proposes  to  establish  an  affinity  credit 
card  system  in  which  a percentage  of  roy- 
alties from  the  insurance  and  use  of  the 
card  will  be  directed  back  to  support  the 
education  system  in  grades  one  to  twelve. 
The  company  is  currently  seeking  equity 
capital  of  $300,000  to  facilitate  the  start-up 
of  the  business  operations. 


1508 

Education  & Training  Services 

■■ 

This  Edmonton-based  company,  incorpo- 
rated in  1994,  is  dedicated  to  providing 
students  with  access  to  quality,  affordable, 
educational  products  and  services 
designed  to  help  them  excel  in  their  stud- 
ies. The  company  will  offer  two  distinct 
products  and  two  services  which  are 
closely  interwoven.  These  include:  study 
guides  relevant  to  a range  of  high  school 
courses  such  as  Math,  Physics,  English 
and  Science;  booklets  designed  to  supple- 
ment each  of  the  Level  30  core  subjects; 
exam  preparation  sessions  for  Grade  12 
students;  and  English  as  a Second 
Language  courses.  Presently,  the  compa- 
ny is  seeking  $136,000  in  equity  to  enable 
it  to  complete  product  development  and  to 
undertake  the  implementation  of  a compre- 
hensive marketing  plan. 
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Based  in  Calgary,  this  company,  incorporat- 
ed in  1992,  produces  and  markets  visual 
art,  specializing  in  original  contemporary 
plain  air  art  works.  Plain  air,  by  definition, 
“represents  the  effect  of  atmosphere  and 
light  not  observable  in  the  studio.”  The  com- 
pany markets  its  visual  art  works  to  investors 
and  collectors.  The  company  is  the  exclu- 
sive agent  in  North  America  and  Asia  of  a 
plain  air  artist  who  has  an  active  role  in  the 
management  and  success  of  the  company. 
Investment  of  $420,000  is  sought  to  finance 
working  capital,  market  entry  and  art  trade 
fairs.  A total  of  four  units  of  $105,000  each 
will  be  available  to  both  participating  and 
non-participating  investors  with  each  unit 
being  made  up  of  debt  and  equity. 


1515 

Personal  Fitness  Training 

■■ 

Incorporated  in  1994,  this  Calgary  company 
is  providing  certified  personal  fitness  train- 
ing to  a wide  range  of  clients.  Presently,  the 
focus  of  the  company’s  efforts  is  to  provide 
individual  instruction  and  motivation  for  peo- 
ple seeking  to  improve  either  their  overall  fit- 
ness level  or  a specific  skill.  For  example, 
the  company  provides  training  expertise 
and  programs  to  people  in  the  following 
areas:  weight  loss,  cardiovascular  fitness, 
strength  and  conditioning,  nutrition  counsel- 
ing and  wellness  counseling.  The  company 
is  currently  seeking  $100,000  in  equity 
financing  to  enhance  its  marketing  activities 
in  order  to  capture  a larger  share  of  the  fit- 
ness market  through  creative,  participatory 
tactics  and  targeting  the  tourism  market. 


1526 


Business  Educational 
Products 


Incorporated  in  1993,  this  Calgary  com- 
pany has  created  and  is  distributing  a 


unique  educational  training  package 
designed  to  help  business  people,  stu- 
dents and  professionals  expand  their 
ability  to  read  and  retain  information. 
The  product  is  a visual  graphic  reading 
system  which  teaches  one  to  recognize 
words  at  the  speed  of  sight  and  to  com- 
prehend their  meaning  in  only  two  steps. 
This  process  allows  one  to  move 
through  printed  material  at  a pace  of 
approximately  1,500  words  per  minute. 
The  company’s  management  projects 
that  over  a three  year  period  the  accu- 
mulated net  profit  before  taxes  will  be 
approximately  $5.6  million.  The  compa- 
ny to  date  has  completed  a stage  one 
offering  of  $150,000  and  is  seeking 
equity  financing  of  $150,000  from  both 
participating  and  passive  investors.  The 
use  of  the  funds  will  go  towards  CD- 
ROM  development,  packaging  develop- 
ment, title  inventory,  administration, 
marketing  and  working  capital. 


5 

072 

Accounting/Gomputer 

STRATEGIC 

ALLIANCE 

Services 

Dowwest  Management  Accounting  Ltd. 

provides  outsourcing  of  accounting  ser- 
vices and  software  solutions  to  many 
industries  but  concentrates  its  efforts  on 
the  oil  and  gas  sector.  Three  key  services 
the  company  provides  are:  contract  con- 
sulting services,  development  and  sale  of 
software,  and  in-house  accounting  ser- 
vices. Dowwest  will  consider  joint  venture 
alliance  opportunities.  It  seeks  mutually 
beneficial  relationships  to  expand  the  mar- 
kets of  both  partners. 


5123 

Consuiting  Engineering 

STRATEGIC 

ALLIANCE 

Stanley  Technology  Group  Inc.  is  com- 
prised of  various  engineering,  technologi- 
cal and  scientific  operating  companies.  In 
1994,  Stanley  went  public  by  listing  on  the 
Toronto  Stock  Exchange.  It  generates 
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annual  revenues  of  approximately  $90 
million  and  employs  almost  1000  people. 
Stanley’s  services  are:  environmental 
processes  and  infrastructure;  municipal 
works;  transportation  systems;  building 
and  plants;  project  management;  and 
global  services  through  its  offices  around 
the  world.  Stanley  is  seeking  various 
forms  of  strategic  partnerships  with  inter- 
national consultants  pursuing  Canadian 
and  overseas  projects.  It  is  also  interested 
in  technology  transfer  arrangements. 


Engineering,  Environment, 
Construction  & Technology  & 
Resource  Recovery  & Recycling 


AGRA  Industries  Ltd.  is  a diversified 
international  corporation,  based  in 
Calgary  involved  in  engineering,  envi- 
ronment, construction  and  technology 
and  resource  recovery  and  recycling. 
AGRA  employs  more  than  5,000  people 
in  135  offices  in  Canada,  the  U.S.  and 
17  other  countries.  AGRA  is  interested 
in  various  alliances  (e.g.  AGRA’s  indus- 
trial engineering  and  earth  and  environ- 
mental groups  are  seeking  technology 
transfers  and  associations  with  compa- 
nies in  the  Pacific  Rim  and  Eastern 
Europe). 


5167 

Consulting  Engineering 

STRATEGIC 

ALLIANCE 

Bel  MK  Engineering  Ltd.  is  a consulting 
engineering  firm  offering  comprehensive 
design,  project  management,  contract 
administration  and  construction  inspec- 
tion services  in  environment  and  municipal 
engineering  and  urban  and  recreational 
development.  Bel  MK  is  looking  for  a 
relationship  with  an  agency/company 
looking  to:  invest  in  Alberta  municipal 
infrastructure;  pursue  international  work 
in  municipal  infrastructure/environmental 
projects;  or  introduce  a new  technology 
to  Alberta.  In  addition,  Bel  MK  conducts 
market  assessments. 


5226  Caterpillar  & Complementary 

■aBH  Equipment  Dealer 


ALLIANCE 

Finning  Ltd.  is  a Canadian  multinational 
corporation  with  operations  in  Canada,  the 
United  Kingdom,  Poland  and  Chile.  In 
Canada,  Finning  sells,  finances,  and  pro- 
vides customer  support  for  Caterpillar  and 
complementary  equipment  throughout 
British  Columbia,  Alberta  and  parts  of  the 
Northwest  Territories.  Headquartered  in 
Vancouver,  the  company  has  full  sales, 
parts  and  service  facilities  throughout  its 
Western  Canadian  markets.  Finning  is 
seeking  joint  ventures  or  marketing 
arrangements  with  companies  worldwide. 


Engineering,  Procurement 
& Construction 


Optima  Engineers  and  Constructors  Inc. 

is  a full  service  company  which  provides 
project  management,  process  design, 
engineering,  procurement,  and  construc- 
tion and  management  to  the  oil  and  gas 
and  the  petrochemical  industries.  It  is 
experienced  in  many  types  of  projects 
from  turnkey  to  plant  expansion  and  retrofit 
projects  in  operating  and  shutdown 
modes,  requiring  tie-ins,  review  of  as- 
builts,  etc.  Optima  is  experienced  in  han- 
dling projects  typically  in  the  $500,000  to 
the  $50  million  range.  It  is  seeking  strategic 
alliance  partners  in  order  to  expand  into 
larger  projects  and  more  international  mar- 
kets. Target  markets  include:  South 
America,  Oman,  Europe,  Asia  Pacific  Rim 
in  particular  Singapore,  Taiwan  and  China. 


5387 

Consulting  Engineering 

STRATEGIC 

ALLIANCE 

Tartan  Engineering  is  a fully  integrated, 
multi-discipline  consulting  engineering  firm. 
It  provides  project  management,  engineer- 
ing, design,  drafting,  permitting,  procure- 
ment, construction  management,  and 
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inspection  services  to  clients.  Tartan  was 
incorporated  in  1977,  has  81  employees  and 
has  annual  sales  of  $7  million.  The  company 
speoializes  in  oil  and  gas  projects.  Other 
projects  have  included  coal  handling  and 
prooessing  faoilities,  oonveyor  systems,  haz- 
ardous waste  facilities,  foundations  for  heavy 
rotating  equipment,  power  generating  units 
for  remote  installations,  ammonium  nitrate 
prilling  plants  and  ground-water  systems. 
Tartan  Engineering  would  like  to  form  a 
strategic  alliance  with  another  company  or 
companies  which  would  facilitate  or 
enhance  its  business  in  foreign  jurisdietions. 


5396 

Distribution  of  Industriai 

STRATEGIC 

ALLIANCE 

Maintenance  Suppiies 

Century  Sales  and  Service  Ltd.  distributes 
over  52,000  inventory  items  to  industrial 
users  in  Alberta  (10  locations)  and 
Saskatohewan  (2  locations).  All  branohes 
are  serviced  from  a 100,000  square  foot 
central  warehouse  in  Edmonton;  the  eom- 
puterized,  on-line  stock  replenishment  sys- 
tem ensures  that  all  of  its  branches  have  the 
goods  required  by  their  eustomers.  The 
eompany  generates  over  $50  million  annual- 
ly in  sales  and  employs  200  people.  In  1988, 
Century  Sales  responded  to  the  inoreaslng 
demand  for  safety  related  produets  by 
developing  a Safety  Division.  The  company 
is  seeking  sales  opportunities,  either  through 
dealers  or  users  overseas.  As  a distributor 
for  over  350  manufacturers.  Century  Sales 
can  provide  access  to  a broad  range  of 
industrial  maintenance  products. 


5425 

Travei  Services  & Products 

STRATEGIC 

ALLIANCE 

Paradise  Travel  Emporium  Inc.  has 

developed  and  combined  a full  service 
travel  agency  with  an  industry  approved 
travel  training  sehool,  together  with  a travel 
consultant  management  division  based  on 
the  home  based  consumer  direot  market- 
ing system.  To  date,  the  company  has  75 


commissioned  independent  travel  consul- 
tants based  out  of  its  6,000  square  foot 
office.  In  the  first  six  months  of  operation, 
Paradise  Travel  had  total  sales  in  excess  of 
$250,000.  The  eompany  is  seeking  joint 
ventures  and  marketing  alliances  with 
compatible  firms.  Paradise’s  goal  Is  to 
establish  a minimum  of  two  Emporiums  in 
key  locations  eaeh  year  throughout 
Canada  and  then  expand  internationally.  A 
Calgary  office  will  be  opened  in  1996. 


54401  High-Tech 

Instrumentation  Distributor 


Airtron  Technology  Ltd.  is  a distributor  of 
high-teeh  instrumentation,  electrical  and 
safety  control  produets  to  industries  In 
Western  Canada.  The  company  maintains  a 
eomprehensive  inventory  of  products  which 
it  markets  and  services.  The  company  also 
acts  as  a manufacturer’s  representative  for 
a diverse  range  of  high  quality  instrument 
products.  Airtron  Technology  Ltd.  is  interest- 
ed in  entering  into  alliances  that  will 
enhance  its  position  as  a supplier  of  high- 
tech  instrumentation  products,  particularly  in 
relation  to  the  oil  and  gas,  petro-chemical 
and  the  pulp  and  paper  industries. 


TRANSPORTATION 


1239 

Heavy  Diesei  Engine  Parts 

■■ 

Incorporated  In  1983,  this  Lethbridge  eom- 
pany began  as  a supplier  of  a broad 
spectrum  of  parts  for  the  heavy  equipment 
industry.  In  1992,  the  eompany  revamped 
its  product  line  to  focus  exclusively  on 
diesel  engine  parts,  pursuing  a market 
opportunity  arising  from  increased  manu- 
facturer outsourcing.  The  company  is  now 
planning  to  expand  its  distribution  across 
Canada  and  overseas,  capitalizing  on  the 
lack  of  Canadian  based  competition. 
Management  is  seeking  investment  capital 
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in  the  amount  of  $1 .5  million  to  finance  the 
expansion,  and  is  prepared  to  offer  up  to 
49  percent  equity  in  the  company  in 
exchange  for  the  funds. 


Western  Canada 
Charter  Airline 


This  company,  based  in  Calgary,  repre- 
sents a new  charter  airline.  The  company 
has  identified  a market  and  growth  oppor- 
tunities exist  for  a charter  airline,  based  in 
Western  Canada  to  operate  from  principle 
Western  Canadian  cities  to  popular  sum- 
mer and  winter  vacation  destinations  in  the 
southern  U.S.,  Mexico  and  the  Caribbean. 
A well-established  tour  operator  in  Calgary 
has  committed  to  a long-term  contract 
which  gives  the  company  100  percent 
capacity  on  a specific  air  route  over  the 
period  of  the  contract.  The  company  is 
seeking  $6.3  million  in  equity  to  assist  with 
all  aspects  of  this  opportunity. 


Incorporated  in  1995,  this  Edmonton 
based  start-up  is  seeking  to  establish 
direct,  same-plane  charter  airline  service 
between  major  Canadian  cities  and  major 
cities  in  northern  and  Eastern  Europe.  The 
company  proposes  to  purchase  wide-bod- 
ied  Lockheed  L-101 1 aircraft  that  would  be 
purchased  from  a major  airline.  These  air- 
craft would  be  utilized  to  transport  both 
passengers  and  freight  between  destina- 
tions. The  company  estimates  that  $10  mil- 
lion will  be  required  to  start  up  the  airline. 
Of  this,  $8  million  will  be  equity  of  one  type 
or  another.  The  balance  will  be  borrowed. 


This  Edmonton  based  company  was 
formed  in  1984  to  establish  a freight  admin- 


istration system  intended  to  cost  efficiently 
match  shippers  with  truckers  across  North 
America.  The  company  has  determined 
both  market  and  technical  feasibility  and  the 
system  has  been  developed  to  the  point  of 
implementation.  It  will  operate  on  a comput- 
erized, auction-like  process  where  the  ship- 
per is  assured  the  lowest,  current  rate  for  his 
freight  movement,  and  the  trucker  only 
accepts  loads  that  meet  his  criteria  in  terms 
of  rate  and  destination.  The  company  is 
seeking  $5  million  in  equity  to  launch  the 
project,  develop  the  operating  software  and 
start  up  20  offices  with  franchised  business 
agents  across  North  America. 


Incorporated  in  1990,  this  Edmonton  com- 
pany has  developed  and  patented  an 
automatic  clutch  system  that  provides  sig- 
nificant competitive  advantages  over  man- 
ual clutch  operation.  Originally  developed 
for  racing  applications,  the  system  can 
enhance  performance  by  eliminating  one 
of  the  manual  operational  control  functions 
and  enabling  the  rider  to  concentrate  on 
speed  and  efficiency.  The  system  is  cur- 
rently in  use  on  several  prominent  brands 
of  motorcycles,  and  is  being  adapted  for 
use  with  automobiles  and  trucks.  The  com- 
pany is  exploring  possible  joint  venture 
partnerships  to  further  develop  the  technol- 
ogy, and  is  presently  seeking  $500,000 
in  equity  funding  in  order  to  continue  to 
market  the  product. 


Worldwide,  motorsports  is  the  fastest  grow- 
ing segment  of  the  sports-entertainment 
industry.  Japan  is  one  of  the  highest 
growth  markets.  China  has  announced 
plans  to  build  race  tracks  and  develop  the 
sport,  and  new  tracks  have  been  built  in 
Canada  (two  in  Alberta)  and  the  U.S.  This 
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Calgary  based  company  has  created  a 
product  which  is  ideally  suited  for  export  or 
licensing.  The  traXstar  sports  racer  engi- 
neering prototype  has  demonstrated  a top 
speed  of  over  155  mph  although  it  is 
expected  to  sell  for  only  $19,500  (U.S.). 
This  patented  design  has  now  reaohed  an 
advanced  stage  of  development  and 
much  of  the  tooling  is  already  completed. 
$250,000  has  been  invested  to  date  and  a 
similar  amount  is  required  to  commenoe 
manufacturing  and  launch  the  product. 


Multi-Surface 
Rescue  Vehicle 


This  Calgary  company,  established  in 
1986,  designs  and  manufactures  multi- 
surface rescue  vehicles.  The  product  con- 
sists of  a catamaran  hull  with  inflatable  side 
walls  and  an  enclosed  front  and  baok, 
which  remain  in  constant  contaot  with  the 
water,  giving  the  craft  great  agility.  The 
structure  has  a puncture  resistant  skin,  a 
200  kilometer  range,  holds  up  to  30  peo- 
ple, and  can  glide  over  water,  ioe,  or  snow 
at  speeds  up  to  75  kilometers  per  hour. 
Equity  of  $500,000  is  required  to  commer- 
cialize this  multi-surface  rescue  boat. 


1283  Multi-Vehicle 

Surveillance  System 


Inoorporated  in  1982,  this  Calgary  compa- 
ny specializes  in  access  control  and  secu- 
rity monitoring.  It  is  currently  developing  a 
multi-vehicle  security  system  for  auto  deal- 
ers using  a proven  cost-effective  technolo- 
gy in  a new  way.  The  produet  is  a wireless 
multi-vehicle  surveillance  system,  fully 
transportable,  that  requires  no  speeial 
installation  applieation.  The  president  of 
the  company  has  13  years  experience  in 
the  security  industry.  Equity  of  $300,000  is 
being  sought  to  commercialize  the  product 
and  minimum  investments  of  $100,000  will 
be  considered. 


5264 

Remote  Controlled 

STRATEGIC 

ALLIANCE 

Multi-Task  Vehicle 

Robotech  Industries  Ltd.,  incorporated 
in  1990,  is  engaged  in  the  design,  devel- 
opment, manufaoture  and  marketing  of 
radio-remote  oontrolled  vehicles  for  use  in 
hazardous  environments.  The  Calgary- 
based  company  has  integrated  state-of- 
the-art  robotio  technology  and  configured 
it  around  a proven  loader  frame  to  create 
a multi-purpose  vehiole  suitable  for  a 
wide  variety  of  applications.  In  developing 
and  marketing  its  product  to  date, 
Roboteoh  has  established  ongoing  rela- 
tionships with  such  entities  as  the  Alberta 
Research  Council,  CEA  Electronics  and 
Spar  Aerospace.  The  company  is  interest- 
ed in  further  alliances  with  firms  having 
marketing  expertise  to  help  strengthen  its 
dealer  network  in  strategic  areas  across 
the  U.S.  and  Canada. 


5329 

Motor  Carrier 

STRATEGIC 

ALLIANCE 

Mullen  Trucking  Ltd.  is  one  of  Canada’s 
major  oarriers  providing  shippers  with 
diversified  transportation  services 
through  its  three  business  units.  The 
Highway  Division  provides  customers 
across  continental  North  America  with  an 
“irregular  route  general  freight  servioe”. 
The  Oilfield  Division  is  Canada’s  pre-emi- 
nent transporter  of  drilling  rig  compo- 
nents. The  Premay  Division  is  an  industry 
leader  speeializing  in  the  transportation 
of  oversize  and  overweight  vessels,  mod- 
ules, maohinery  and  equipment.  The 
company  has  annual  sales  in  exoess  of 
$100  million.  Mullen  is  seeking  alliances 
that  would  enhance  its  plans  to  expand 
further  into  Eastern  Canada  and  other 
areas  of  North  Amerioa. 
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Yes,  I would  like  to  participate  in  the  Investment  Matching  Service  of  Alberta.  I understand  that 
this  confidential,  professional  service  is  provided  at  no  cost  to  potential  investors  and  Alberta 
companies  seeking  investment  capital  or  strategic  alliance  partners. 

□ Please  add  my  name  to  the  mailing  list  for  future  volumes  of  the  Investment  Matching 
Service  of  Alberta  Catalogue. 

□ My  company  is  seeking  investment  capital  and/or  strategic  alliance  partners  and  I would  like 
further  information  on  registering  with  the  Investment  Matching  Service  of  Alberta. 

Qj  I am  searching  for  gualified  investment  opportunities  and  would  like  to  be  registered  with  the 

Investment  Matching  Service  of  Alberta. 

r]  I am  interested  in  the  following  specific  opportunities: 

Reference  Number:  Description: 


Company  Name: 
Contact  Person  Name: 


Title: 


Address: 


City: 

Province: 

Postal  Code: 

Telephone  Bus: 

Facsimile: 

Mail  or  Fax  this  form  to: 

The  Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  and  Tourism 
4th  Floor,  Commerce  Place 
10155-102  Street 

Edmonton,  Alberta,  Canada  T5J  4L6 
Telephone:  (403)  422-6236 
Telefax:  (403)  422-9127 


